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WON'T ACT AS ATTORNEY 


FOR INDIVIDUAL UNDERWRITERS. 


that Hotchkiss Demanded 
Power for Service, is 
Erroneous. ~ 


Report 


Some fire insurane men were con- 
siderably surprised last week on read- 
ing in an insurance journal that Super- 
intendent Hotchkiss, of the New York 
Insurance Department, had demanded 
of the Inter-insurance associations op- 
erating in this State, that they cause 





to be executed new powers of attorney 
in favor of the Superintendent making | 
him attorney for service in litigation | 
against or between subscribers of those 
associations. The fire insurance fra- | 
ternity has come to expect almost any- | 
thing from insurance departments these 
days, but this seemed to be such an/| 
extraordinary and unnecessary step, | 
that underwriters were puzzled and per- | 
haps a little bit anxious. The require- 
ment, of course, had nothing to do witu 
the regular fire insurance companies, 


New York and Boston, Thursday, August 11, 1910. 





Organized 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 
Assets, January Ist, 1910 
Liabilities (including capital) 
Reserve as a Conflagration surplus 
Net Surplus over all liabilities and reserves.... 


SURPLUS AS REGARDS POLICYHOLDERS, $15,382,836. 


$27,307,672 
14,924,836 
~1,200,000 
11,182,836 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





but the moves of the insurance depart-| ~ 


ment are always of great interest to 
the fraternity. 

The statement, however, that the de- 
partment would require that the super- 
intendent be made attorney for ser- 
vices for the interinsurance associations 
is erroneous. 
simply notified these associations to 
file with the department powers of at- 
torney from each of their subscribers 
designating someone who is a citizen 
of New York State as attorney for ser- 
vice or conferring on their attorney in 
fact here, the power to designate 
the attorney for service. This order 
of the superintendent follows out the 
requirements of the amendment to the 
insurance laws passed at the last ses- 
sion and known as Article 10, govern- 
ing Lloyds and Interinsurers. 

Heretofore, these associations have 
been almost wholly free from the re- 
quirements of the insurance laws be- 
cause they were not selling insurance 
or catering to the public, their insur- 
ance operations being limited to an 
agreement among themselves. Not be- 
ing corporations, neither did they come 
under the corporation law which would 
require them to maintain an office here 
with a representative who could receive 
service in any suits that might be 
brought against them. So, in order to 
make it possible for citizens of this 
State to sue these associations here, 
the requirement was incorporated in 
the new article. 

The attorney and manager for one 
of the largest interinsurance associa- 
tions in discussing the new law saia 
that there was nothing objectionable in 
so far as his association was concerned; 
but that it wus superfluous considering 


(Continued on page 12.) 
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DIRECTORY OF DEPARTMENTS 


The superintendent has | 





Entered United States 
1866 


North British 
and Mercantile 


Insurance Co. 


Established 1809 


Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 
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CONFIDENCE ABROAD 











Insurance Paid for in cash during the Entire Twelve Months of 1909 


THE ABOVE IS THE RECORD OF THE 


PITTSBURGH LIFE AND TRUST CO. 


W. C. BALDWIN, President 


The First Company Licensed in the State of New York after the Enactment 
of the Armstrong Laws 


A FEW GENERAL AGENCY DISTRICTS OPEN 











$3.00 a Year; lic. per Copy 


‘THE FRANKLIN LIFE DEAL 


| NOTICE TO POLICYHOLDERS. 
Original Proxies Said to Have Been 
Purchased—Real Owners of 


La Salle Life Stock. 


Information which has become public 
since the mérger of the Franklin Life 
(mutual) of Springfield, Ill., and the 
La Salle Life, of Chicago, took place, 
makes it still more surprising that a 
deal of this nature could be consum- 
mated. 

The which the 
policyholders had as to such a deal be- 
ing made be obtained by a pe- 
rusal of tke following, which was the 
official notice: 


Home Office 
The Franklin Life Insurance Company, 
Springfield, Illinois. 
June 20, 1910. 
To the Members of The Franklin Life 

Insurance Company: 

The Regular Annual 
members of The Franklin Life Insur- 
ance Company will be held pursuant 
to Article III, Section 1, of the Com- 
pany’s By-Laws, at the Home Office of 
the Company, Springfield, Illinois, at 
the hour of 10 o’clock A. M., on 
last Wednesday of July, 1910. At this 

ing, or at any adjournment the rf 
three directors will be elected to ho'd 
office for a term of three years, the re 
ports of officers will be received and 
the question of the consolidation of 
said company and any other company 
or companies upon either the mutual 
plan whereby the directors will be elec- 
ted by the policyholders, on the 
capital stock plan whereby direc- 
tors will be elected by the stockholders 
will be submitted for consideration and 
such action taken thereon be 
deemed expedient. 

By order of the 

Edgar S. Scott, 
Henry Abels, 
Bought Original Proxies? 

The fact of the matter is that Edgar 
S. Scott, president; George B. Stadden, 
vice-president and superintendent of 
agents, and Henry Abels secretary, held 
the proxies, and inasmuch as the no- 
tice was worded in such a manner 
not to arouse suspicion (and by the way 
if opposition had appeared a provision 
was made for an adjournment), it was 
easy to put through the program 

In this connection, it was stated that 
when Messrs. Scott, Stadden and Abels 
came into possession of the proxies of 
the Franklin Life which gave them the 
management of the company it was by 
purchase. 

Ownership of La Salle Life Stock. 

It was that capital 
stock of the La Salle Life was in real- 
ity owned largely, if not entirely, by 
Messrs. Scott, Stadden and Abels, long 
before the merger was attempted, but 
that the transfer of the stock had not 
been made on the books of the com- 
pany. 

If such is the case it must be viewed 
by the fraternity as an admission that 
the consolidation was not one such as 
should have been consummated. 

Approved by Commissioner 

However, Insurance Commissioner 
| Potter, of Illinois, has approved the deal 
| (Continued on page 4.) 
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WHERE BUSINESS IS BOOMING 


1S SPENDING MILLIONS. 





SOUTH 





Tightness of Money Market Slightly 
Retards Extensive Building 
Operations. 





While the heads of some of the great- 
est industrial corporations unhesitating- 
ly state that business in general is 
booming and that the outlook for the 
future was never brighter, statements 
which have been confirmed by ieading 
financiers, there are those who view 
the natural lull in business during July 
and August as a forerunner of a segson 
cf depression. 

As regards the South there need be 
no apprehension. The Manufacturers 
Record of Baltimore, has made a can- 
vass of fourteen Southern States cover- 
ing architects, contractors, builders and 
others, and from the information re- 
ceived gives details of improvements ag- 
gregating millions of dollars now un- 
der way and under the auspices of 
Federal government, State, county and 
municipal authorities,, corporations and 
individuals. The activities cover road 
and street construction; railroad and 
levee work; home, office, and bank 
buildings; sewers, water works and 
other public utilities. 

The replies are summarized as fol- 
lows 

One firm of architects since the first 
year has completed plans for six 
churches aggregating in cost $159,000, 
three residences ranging in cost from 
$12,600 to $9,500, two jails costing $33,- 
0) and stores and offices costing $35,- 
000 and has under way plans for three 
churches aggregating $77,000 in cost. 
At another pcint a construction com- 
pany is bringing to completion a $250,- 
600 bank building and a contractor will 
finish within the next three months & 
bank building costing $1,500,000 and has 
just started upon a factory bui'ding to 
cost $200,000 In a suburb of Texas 
acts near completion repre- 
ent an aggregate expenditure of near- 
ly $500,000 and in a Florida city, where 
a railroad system is preparing to build 
lepot the general situation 
is described as, “$10,000 residences aré 
now more numerous than $5,000 resi- 


de s were a few years ago.” 


of the 


city contr 





a passenger 


Work in filter beds for a municipal 
drainage plant costing $350,000, upon a 
t -mile extension of a railroad cost- 
ing $90,000 upon macadamizing about 
three miles of public highway costing 
$50,000 a mile and upon a mile of en- 
bankment across a marsh costing $32,- 
000 represent the activities of another 
contracting firm. A $100,000 building, 
part stee’ and part reinforced concrete, 
for a tail grocery company, and a $700,- 
000 office building of steel and either 
r yrced concrete or tile, a $15,000 
clubhouss« th schoolhouses costing 
$65,000, a $50,000 Young Men’s Christian 
milding, a $40,000 planing 
yutfit, $20,000 water-works and 
] ant, 1,200,000 cubic yards 
ee work, a $25,000 heating con- 
worth of lock and dam 
ror er improvement, a $40,000 

a] : $80,000 hotel, a $46,- 
toffice, a $225,000 hotel, a $75,- 

a $150,000 drainage 


of street improve- 


n 125,06 sewerage System, a 
15,000 count club, a $50,000 store 
Lit (00 boulevard, a $400,- 
wo tunneling, $35,000 of miners’ 
point and many private 
dwelling ranging in cost from $1,200 
to $30,000, are among the many other 
nen ed ir + letters 
Dav Coal & Coke Co., Baltimore 
nnounced plans for expending $1,500,- 
() for developing new mines, install- 
ng new equipment and making othe, 
ments to its properties at Davis 
W. Va., in connection with 
* contract to furnish coal to 





the Bethk m (Pa.) Steel Co. Its present 





daily output is 8,000 tons an@ it is iain 
posed to increase by 4,000 tons. 

Pamlico Chemical Co., Washington, N. 
C., completed organ’zation with $100,- 
000 capital to establish a fertilizer fac- 
tory. 

Standard Knitting Mills, Knoxville, 
Tenn., purchased site for $31,500 and 
will construct an additional -plant cost- 
ing several hundred thousand dollars; 
this addition w'll include 12,000 spindles, 
200 sewmg machines, 50 knitting ma- 
chines, bleachery, dyeing and drying 
equipment, 450 horsepower steam plani, 
etc. 

Cromwell & Spencer Lumber Co., 
Long Leaf, La., awarded contract for 
improvments to cost $50,000. 

Central Fuel Oil Co., Bartlesville, 
Okla., was reported organized by John 
W. Gates, of Port Arthur, Tex., Samuel 
Untermeyer of New York City, and En- 
glish capitalists,, the capital stock be- 
ing $20,000,000 and the purpose being 
to purchase 39,000 acres of oil land and 
wells flowing 20,000 barrels of oil per 
day. 

Webb Coal & Mining Co., Charleston, 
W. Va., was organized with $100,000 
capital. A. Droul'n & Co., Nansura, 
La., are interested in organizing a $350, 
000 company to estabish a sugar re- 
finery. “<American Hosiery Co., Osage, 
Okla., was incorporated with a capital 
stock of $100,000 to build a knitting 
mill, Central Kentucky Phosphate Co., 
Versailles, Ky., was incorporated wits 
$100,000 capital to develop phosphate 
properties. Kansas City Southern Rail- 
way awarded contract for Shreveport, 
La., locomotive shop, power ‘house, car 
repair shop, planing mill, etc., to cost 
about $400,000. Sunshine Coal & Coke 
Co., Charleston, W. Va., was incorpo- 
rated with a capital stock of $1,500,000. 

Shepherd Automatic Switch Co., 
Montgomery, Ala., was incorporated 
with a capital stock of $700,000 to build 
plants for manufacturing automatic 
railway switches. 


PROMOTIONS IN NEW ENGLAND. 


Why No Companies Are Being Formed 
“Way Down East’—Section Well 
Supplied. 

It is a fact that while the balance of 
the country is fairly well equipped in 
the way of new company promotions 
little is heard in this particular as re- 
gards the New England territory. The 
following from the pen of Joseph A. 
De Boer, president of the National Life 
of Vermont gives in a concise manner 
the reason therefore: 

“If a reason be stated for the great 
growth of the life insurance institution 
in New England it would be that the 
result was primarily influenced by the 
capacity and skill which have charac- 
terized the business management of 
New England companies, and by their 
devotion to the care of policyholders’ 
interests, not only in groups, but as 
individuals; largely by the application 
of the mutual principal, namely, con- 
trol and ownership through insurance, 
instead of through stock; very much by 
the superior State supervision of life- 


August 11, 1919. 














SELLING LIFE INSURANCE IS PROFITABLE EMPLOYMENT WHEN REPRESENTING THE 


Great Southern Life Insurance Company 








MILLIONS 


the world’s masterpieces.” 


other, $292,000. 


CAPITAL AND SURPLUS, $1,000,000 
J. S. RICE, President 


Business written the first nine months 
OVER FOUR AND ONE-HALF 


** A plainly worded life insurance policy contract is one of 


Our policies are the simplest, the plainest 
the fairest, the safest contracts ever written 
—so much so they are novelties. 
has written in nine months, $755,000; an- 
other, $316,000 another, $307,000; an- 


One agent 


If you think you can sell life insurance, 
write to me for terms. 


O. S$ CARLTON, Vice-President, Chronicle Bldg., HOUSTON, TEXAS 











1894 


The State Life Insurance Co. 


INDIANAPOLIS 
UNEQUALLED IN SOLID ACHIEVEMENT 


Assets December 31, 1909 ° ‘ . = 7 $8,580, 830.58 
1 


Surplus, 1909 . 


GROWTH UNPARALLELED 
Gain in Admitted Assets 


, 174,606. 34 


Gain in Surplus 


1907 $ 27,776.00 
1908 161.00 
1909 314,044.74 





EIGHT MILLION DOLLARS IN SECURITIES DEPOSITED 


WITH THE STATE OF INDIANA 
This is $848,861 More Than is Required by Law 
MOST ATTRACTIVE AGENCY CONTRACTS 
OUR OWN IDEA 


Every Contract Direct With the Company 


Scores of Good Men Have Joined the State Life Field Forces Since January 1, 1910 


On All Agency Matters Address 


CHAS. F. COFFIN, 2d Vice-President 


1231 State Life Building 























Each year larger than any in the 
previous history of the Company. address 


Cemmenced Business 1858. 











T ern Ts oe tn Phe ae ts 
he Northwest “aR iy ie e', 


Mutual Life Insurance Co. business are shown by the following per- 
F Expenses Mortality Inter. 
of Milwaukee 195 1215 67 4.73 
GEO. C. MARKHAM, President 1906 11.76 59 4.72 
A. 8S. HATHAWAY, Secretary 1907 11.81 58 4.76 
New Business Paid-For 1909 a 10.63 hr rr 
1905 - - - $90,334.038 t is capable of easy demonstration that 
4 The Ni 
1906 - - - 98,568,452 ingure i eat sites _— sl 7" 
e Northwestern’s new ) poli 
1907 - = - == ~——«:108, 988,684 contract with its Dividend Options, Paid-up 
1908 - * « 109,685,428 and Endowment Options, Options of Settle- 
1909 - Z - 118,716,188 ment and the Premium Loan features. 


Issues Partnership and Corporation In- 
surance. 
For further information or an Agency, 


H. F. NORRIS, 
Superintendent of Agencies. 

















insurance affairs by Massachusetts; and 
most of all as a fundamental and scien- | 
tific explanation by the use and main-| 
tenance of the actuarial principle of net | 
valuation, and the equitable non- 
forfeiture system enforced by New | 
England from the earliest days, and in 
consistent manner. 

“It is to-day a peculiar phase of at- | 
tained condition that New England has| 
a sufficient number of companies to dis- | 
charge the life insurance service which | 
it requires, and that this section of the | 
United States cannot be helped to a} 
more economic service through the or- | 
ganization of new companies, not neces- 
sarily true of other sections. 

“This result grows out of the fact 
that the existing companies in expern- 
ence, strength of assets, practice and 
condition possess the inherent power to 
discharge protective service in a man-| 
ner and at a net cost which no new | 
form of organization can hope to attain 
and certainly not to exceed.” | 








OLDEST 
IN AMERICA 


THE MUTUAL LIFE 


STRONGEST 
IN THE WORLD 


Insurance Company of New York 


Mutual Life Agents Make Most Money 


Because Mutual Life Policies Sell Most Freely 


For terms to producing agents, address 


GEORGE T. DEXTER 


2nd Vice President 
34 Nassau Street 


New York, N. Y. 
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ESTABLISHES ““NYLIG HO. 2” 


NEW CONTRACTS TO AGENTS. | 








Organization of New York Life Pos- | 
sible Under Amended Law—Ap- 
proved by Hotchkiss. 





As a result of the amendment to Sec- 
tion 97, of the New York Insurance 
Laws, the New York Life has _ re- 
established its Nylic organization, 
which it was compelled to discontinue 
following the enactment of the so- 
called Armstrong laws. 

In order to qualify for membership, 
ali agents and field men must sign new 
contracts adopted by the Company on 
August 1, the new form to become 
operative January 1, 1911. 

While no credit will be given for ac- 
cumulations which would have accrued 
under the old Nylic, the members of 
that organization will be known as 
“First Degree Nylics” in the new asso- 
ciation. 

The plan, which has the approval of 
Superintendent Hotchkiss, of the New 
York Insurance Department, was adopt- 
ed following conferences between the 
company officials, Mr. Hotchkiss and 


his lieutenants, Messrs. Patterson, Had- 
ley, Hurrell and Woodward. 

Vice-President Thomas A. Buckner, 
announces the creation of the organiza- 
tion as follows: ‘ 


“I am sure that you share with me 
the pleasure that I take in informing 
the New York Life field that the Hon. 
Wm. H. Hotchkiss, Superintendent of 
Insurance of the State of New York, 
has approved the Company's Nylic pro- 
gramme for agents of the Company 
who are not members of the old Nylic, 
in accordance with the prospectus sub- 
mitted to him, and which is now issued 
and sent to each agent entitled to be- 
come a member of Nylic. Every whole- 
time agent of the New York Life who 
is not a member of the old Nylic will 
be eligible for membership in ‘Nylic 
No. 2’ as of January 1, 1911. In order 
to become a member of ‘Nylic No. 2’ an 
agent must sign an application for 
membership in Nyliec on the form pre- 


scribed by the Company and receive 
a certificate of membership ‘based on 
such application. 

“Under the law of New York State 


only agents who hold a contract on the 
new form, just introduced by the Com- 
pany as of August 1, 1910, can be- 
come entitled to membership in Nylic, 
cost of Nylic is met out of the 
allowance for expenses under the law. 
This allowance after providing for Ny- 
lic is sufficient to permit an additional 
renewal to agents for the second year 
of insurance as provided in said new 
contract form. Agents now with the 
Company who elect to participate in 
‘Nylic No. 2’ will, of course, have to 





for man competent to manage 
Salary. 





WANTED 


Home Office Manager 


Young established life insurance company has good opening 
Agency Department. 
Address stating experience. 
“Home Office” care of The Eastern Underwriter 
105 William Street, New York City 


Moderate 











change their contract form (introduced 
by the Company August 1, 1910), from 
and after January 1, 1911. Their re- 
newal commissions on business issued 
prior to January 1, 1911, will be paid in 
accordance with the terms of their re- 
spective contracts as they accrue in the 
future. Such agents will become draw- 
ing Nylics, on January 1, 1913, if they 
enter Nylic and qualify during 1311 and 
1912 in accordance with the terms of 
Nylic; but such agents will be given 
time credit in Nylic for the years they 
have served prior to January 1, 1911, 
as far back as the year 1906, including 
said year; in other words,men who have 
served the Company during the years 
1906, 1907, 1908, 1909 and 1910 will re- 
ceive five years advancement in. Nylic 
and, under the conditions named, will 
be First Degree Nylics on January 1, 
l1y11, and will be two years advanced 
in the First Degree when they begin 
to draw on January 1, 1913. Agents 
who have served for a less period than 
the full five years will be advanced in 
accordance with their length of service 
measured in complete calendar years. 
And if they have served more than six 
months in the first calendar year of 
service it will count as a full year. 

“Only whole-time agents in the 
United States and Canada can become 
members of Nylic, and time credit in 

“It is admitted that the opponents of 
Nylic will be given only to such whole- 
time agents.” 





GOVERNMENT REGULATION. 





“Economic Force Will Eventually Give 
Congress Jurisdiction Over Insur- 
ance,” Says Mr. Davis. 





In an article in the Boston Globe of 
August 8 discussing “Governmental 
Regulation of Life Insurance Compan- 
ies,” Samuel Davis, an attorney of 
Boston, says in part: 
federal supervision have the supreme 
court with them and that no flaw can 
be found in the court’s repeatedly pro- 
nounced decisions. The correctness, 
however, of their initial premise may be 
challenged and the metaphysical con- 
cept which they persist in holding as 
to the definition of the word ‘“com- 


merce.” It is just as well also to rec- 
ognize the fact that congress is not 
likely to question the supreme court’s 
position by passing any law in defiance 
of it. A proposed bill of this nature 
will be referred to the joint judiciary 
committee of congress. In both house 
and senate the memibers who constitute 
this are citizens of their respective 
States. The representatives in particu- 
lar are close to the people of their elec- 
tion districts. They are neighbors with 
the voters who elect them. All their 
associations, their prosperity and the 
events of their lives in general, are the 
result of and are dependant upon the 
local conditions surrounding their 
homes. State pride and local patriotic 
instincts combine to render it extremely 
unlikely that favorable consideration 
may be obtained for any measure which 
will dwarf the State’s import: 
deprive it of the immense revenue 
which it receives in taxes and lice 
fees from the insurance companies 
within its borders. 

“This view is further strenet 
the deplorable circumstance l 
paratively few people are even now ac- 
quainted with the great e value 
of insurance to the community at lar 
It is also unfortunate 


nce , 
ince, oO 


nse 


ned by 


onomik 
that our 
sentatives in congress and the 
of our legislatures so far from 
ciating their privilege and opportunity 
and obligation to foster and protect an 
institution of such value to the people, 
are often distinctly hostile Notwith- 
standing that the insurance business is 
in reality a quasi-public affair, these 
men labor under a mistaken impression 
that insurance interests exist for pri- 
vate gain, are not identical with thdse 


repre- 
members 


appre- 


of the community, and are therefore 
fair subjects for attack and abuse. 
“In a final word there is on one 
side a conception of the meaning of 
th word “commerce” strongly held to 
by the U. S. Supreme Court, while, on 


the other hand, it is the irresistible 
pressure of economic evolution It is 
my opinion that economic force will win 


in the end. Of necessity it will win as 
the result of an amendment to the fed- 
eral constitution which shal! in express 
terms give congress jurisdiction of in- 
surance.” 


SUPERINTENDENT OF AGENCIES. 





W. S. Weld of Chicago, Goes to Home 
Office of Berkshire Life, 
September 1. 





Winfield S. Weld of the Chicago office 
of the Berkshire Life, has been appoint- 
ed superintendent of agencies, at the 
home office of the company and will as- 
sume his new duties on September 1. 

Mr. Weld has been identified with 
the Illinois agency of the Berkshire for 
many years, both in the field and as 
cashier of the Chicago office, conse- 
quently he is well versed in the details 
of agency management. He is a man 
‘f fine address and strong personality. 
He knows the agent, the possibilities 
before him and his difficulties and 
through personal contact and experi- 
ence covering a period of years has 
equipped himself for general work 
which he is to perform. 

Vice-President William D. Wyman in 
a letter to the agency force announc- 
ing the appointment of Mr. Weld, says: 

He represents the highest ideals 
in our business and I am sure that 
you will enjoy your associations 
with him. 

The selection of Mr. Weld as super- 
intendent of agencies will be of ma- 
terial assistance to Mr. Wvman, in plac- 
ing the Berkshire in a position to which 
it is entitled in the way of the acquisi- 
tion of new business. 

Organized nearly sixty years ago, the 
record of the Berkshire in its treatment 
of policyholders has been a most credit- 
able one, winning for it the esteem of 
the public and the fraternity 


RELIANCE LIFE DIVIDENDS. 


Company Publishes Results of First 
Five Year Distribution Policies 





to Mature. 

In its home office bulletin for the week 
f Aucust &, the Reliance Life gives the 

tual resnits nder five-vear distribu 
tion policies maturing during the pres- 
ent year s follows: 
Age at Amt. of 
Issue Plan Policy Di 
au 0.1 $1.000 $21.85 
rr 0. T 2000 91.46 
2g OPT 1.900 15.91 

0. 1.900 29.72 
+4 0 PL 2000 75.AR 
0 0.L 1.000 19.29 
AG ©. T, 5.000 189.20 
54 oO. 2 nn0 69.50 
20 0.T, 1000 RT e4 
5 oO.T 1.900 93.91 
Ahead of Last Year. 

Th paid business of the Tinton Cen- 

al Life for the month of Julv was 
£200,000 ahead of the similar month of 

t vear 

Sixtv-five agents paid for over $10,000. 


had $25.900 or more to 
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JOHN F. DRYDEN, President 


GET THE “SUCCESS GERM” 


Sell successful Life Insurance policies for a 
successful Company and win success for yourself. 


We will help you. 


Write us about an agency. 
THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Incorporated as a Stock Company by the State of New Jersey 





Home Office, NEWARK, N. J. 
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~ WHY CHOOSE THE LIFE INSURANCE BUSINESS? | 





(By Danford M. Baker, Vice-President Pacific Mutual Life.) 





Outside of the ministry there is no 
occupation more honorable and none 
which does so much good to society as 
selling life insurance. There is very 
little sentiment connected with the sale 


of groceries dry goods, real estate, 
horses, wagons and automobiles, but 


when a salesman by his art induces a 
man to be frugal enough to lay asice 
ea certain definite sum for the purpose 
of protecting himself and his depend- 
ent ones against penury and want in 
later years, he has performed a direct 
and immeasurable benefit to society. 

In some degree at least everyone 
feels the necessities and obligations of 
others and gladly contributes of his 
substance to their relief. Most men 
find pleasure in giving good wholesome 
advice to others, some even at great 
personal sacrifice, and their reward is 
ample and satisfying. 

The above are some of the reasons 
why the business of selling life insu- 
ance should be attractive to high class 
men. Rightly so every young man 
must, in choosing an occupation, de- 
cide upon what he is best fitted to do, 
what he will be the happiest at and 
in what avocation he can make the 
most money. Most young men are will- 
ing to spend years in educating them 
selves and in preparation for their 
chosen professions. Four years in col- 
lege, four more in study of some pro- 
fession or attendance at some technical 
school are not considered too much 
time and effort in preparation and then 
it takes years of patient waiting for 
clients and business. 

In life insurance a man can post 
himself thoroughly in a few months, 
and as soon as he has acquired knowl- 
edge of the business he can begin to 
do business at once. He does not have 
to wait for the people to come to him 
because he can go to them and pre- 
sent his claims for their patronage; 
besides every man is a prospect and 
there is comparatively little competi- 
tion. 

On the average there are 5,000 peo- 
ple to every life insurance agent, while 
in medicine and law there are only 
about 300 people to each member of 
the profession. The professional man 
may receive $2 per call, but the trouble 
is he puts in most of his time waiting 
to be called. The calls of the good 
salesman in life insurance are worth 
on the average $2 each, and the beauty 
of it is he is free to make as many calls 


as he likes. 


Comparison is made with the pro- 
fessions because little capital is re- 
quired in cither occupation. Ninety- 
five per cent. of all business men fail 
to succeed even with capital, and com- 
paratively few have any capital with 
which to engage in business. The life 
insurance salesman needs no capital 


and cannot possibly lose more than his 
time, even though he may be a failure, 
but unlike the business or professional 
man he will not be a failure long, be- 
cause so little expended in 
preparation that if success does not at- 
tend his efforts he will go out of the 
business and try something else. 

Salesmen and clerks in counting 
houses and banks work for years be- 
fore they earn more than a bare living, 
always hopeful of being made a mem- 
ber of the firm or officer of the bank, 
but the great majority get into a rut, 
so to speak, and never get out of it. 

The life insurance salesman is con- 
tinually forced to sharpen his wits, and 
this continual contact with other men 
serves as an education and finally 
makes him self-reliant and independ- 
ent so much so that he at all times 
has within him the sense of assurance 
that makes men succeed. 

The income of the insurance sales- 
man is large, even at the start, and 
continually increases from month to 
month and year to year, because, like 


time is 


the professional man, in the beginning 
his calls and consultations are worth 
$2 each, but later on, like the doctor 
or lawyer, he makes a specialty of 
large cases, making each call worth 
$10 instead of $2. 

Like other occupations and profes- 
sions, it is true that the insurance 
business has to some extent been pros- 
tituted by fakirs and quacks, but there 
is greater opportunity for development 
and profit for high class men than in 
any other business. The fact that so 
many men of mediocre ability make 
a good living at the insurance business 
is pretty good proof that it is a field 
which offers exceptional opportunities 
for men of large ability. 

In short, it is an honorable occu- 
pation, a healthful and pleasant one and 
more remunerative than any other, and 
anyone following it successfully will 
perform his part in completing the 
grand fabric of human endeavor. 





THE FRANKLIN LIFE DEAL. 








(Continued from page 1.) 

and in a telegram to The Eastern Un- | 
derwriter calls attention to the para- | 
graph in the agreement which appeared | 
in our issue of last week relative to | 
the rights of policyholders. | 

It cannot be denied that a deal has | 
been made whereby parties come inte | 
possession of a stock company worth | 
$500,000 on the payment of $100,000, and | 
if this is possible in Illinois then why | 
was it not possible for the people in| 
control of the Franklin to simply make | 


it a stock company without going 
through the formality of a merger 


with a comparatively unknown institu- 
tion? 


George Smith, supervisor 


Cash Value of agents for the Pitts- 
of burgh Life & Trust, is 
Your Life. the author of an attrac- 
tive little pamphlet, is- 
sued by the company relative to the 
“Cash Value of a Man’s Life,” from 
which we quote: 
“To estimate the value of a man’s 


life in dollars and cents is a task that 
the governments of many countries 
have been trying to accomplish for the 
past ten years, and the State of New 
York has just passed a law setting forth 
that the value of a workman’s life if 
killed in the course of ‘his employment 
shall be 1,200 times the amount of his 
daily earnings. Thus the employer would 
have to pay for a workman killed whose 
earnings were, say $2.50 per day, no 
less a sum than $3,000. This is consider- 
ed by the State to be the legal value of 
a man’s life, but will hardly compen- 
sate a wife and family for such a loss, 
and the consequence is that the man’s 
real value is a good deal in excess of 
the sum mentioned above. As a rule, 
married men place too low an estimate 
not only upon the money value of their 
lives, but upon the requirements of 
their families. If you ask the average 
man whether he has enough insurance 
upon his life, he promptly answers 
‘Yes,’ meaning that he has enough to 
suit himself. But, has he enough to 
provide a suitable income for his wife 
and family if he, the breadwinner, be 
taken away? This is a problem which 
every man must solve himself. 

“The Golden Rule, to be observed by 
al men with wives and families depen- 
dent upon them, is to increase their life 
insurance along with their income. It 
is a fact that as the income grows, in 
the majority of cases, the family re- 
quirements grow also and when death 
comes and only a small provision has 
been made, the pinch of poverty is 
bound to be felt. Every day men are 
cut down in the prime of life, leaving 
their families in distress and want 
through having neglected to provide an 
adequate insurance.” 
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WANTED 








A District Manager for Gage, Johnson and Pawnee 
counties, Nebraska, with headquarters at Beatrice, a 
beautiful and wealthy town of 12,000 inhabitants. This 
territory embraces a number of important towns and an 
agricultural district positively unequalled anywhere in 4 
the world. Insurable male population over 15,000 in a 
radius of only twenty miles. Territory literally honey- 
combed with railroads, and country roads unsurpassed 
for auto or vehicle travel. 


RRR 


Company has a large old business in force, and is 
very popular by reason of the many magnificent dividend 
records, and the large amount of money loaned at lowest 
rates on farms. Borrowers make splendid prospects, 
and buy large policies. | Any number of splendid testi- 
monial letters from most prominent citizens. 


A capable man—whose past can bear close inspec- 
tion, will be given a tip-top renewal contract with all 
penalties waived, and rendered every legitimate assistance. 
Communications strictly confidential. Only experienced 
men will be considered. 


Address GENERAL AGENT 
Northwestern Mutual Life Ins. Co. 


316 Little Building, Lincoln, Nebraska 


t 
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FIDELITY MUTUAL LIFE 


INSURANCE COMPANY 


OF PHILADELPHIA 
HAS SOME EXCELLENT 
AGENCY POSITIONS 


Apply ttc ALEXANDER McHNIGHT 
112-116 N. BROAD STREET 








——__———-L. G. FOUSE, President 








Know the Law! 


If you do not find what you want, 
ask INSURANCE GREEN BAG. It 
furnishes legal opinions by expert 
Insurance Lawyers, Full Briefs on 
any insurance question, Expert 
Adjusters, Confidential Reports, Ex- 
pert Insurance trial lawyers at 
moderate cost. 

WRITE TO 


INSURANCE GREEN BAG 
543 Rookery - - - OHICAGO 
Geo. J. Kuebler George R. Brown 
Counsel 


Look Here, Brokers! 
I have a COMMISSION 
PROPOSITION for your 
LIFE business that will 
INTEREST you. PHONE 
or CALL. 


SAMUEL MILCH, Harlem General Agent 
PENN MUTUAL LIFE INS. CO. 


215-217 West 125th St., N. Y. City 
Phone 2898 Morningside 

















A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 
all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
reserve 
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YOUNC ACTUARY WANTED 





Address ‘‘ Actuary,’’ 





Newly organized company, with most excellent finan- 
cial backing, desires Actuary. 
man who is willing to grow up with the company. 


care of THe EasTern UNDERWRITER, 
105 William St., New York City 


Prefers energetic young 











NORTHWESTERN PRIZE WINNERS. 


Sketch of Six Men Who Led Their 
Classes in Great Production of 
Business. 





"he Northwestern Mutual Life gives 
the following brief biographies of the 
six prize winners of the company in 
production for the year 1909-1910: 

Dr. C. E. Albright, of Milwaukee, was 
porn July 1, 1867, at Dancyville, 
Tenn. He graduated from Rush Medi- 
cal College in 1889, and spent two years 
as house physician and surgeon in the 
Presbyterian Hospital in Chicago. On 
April 1, 1891, he was appointed Second 
Assistant Medical Director of this Com- 
pany and served in that capacity until 
July, 19038. After an extended trip to 
Europe, Dr. Albright then took up the 
agency work of the Company in Decem- 
ber, 1904. He has been immensely suc- 
cessful and is undoubtedly the largest 
personal writer in the country. This is 
the fourth successive agent’s year 
for which Dr. Albright has won the 
“AA” tokens, his productivity showing 
a steady increase. During this agent’s 
vear Dr. Albright reported business 
personally written on 61 lives for $1,- 
622,500. His average premium per 
thousand was $39.62. 

Chas. Weinfeld, of Wausau, Wis., was 
born at Sherwood, Wis., April 4, 1872. 
After graduating from the Appleton 
High School, Mr. Weinfeld started a 
news and stationery business at Wau- 
sau, and also built up a clothing busi- 
ress, in both of which he was very suc- 
eessful. Five years later he sold out 
and entered the timber land business. 
In 1905 Mr. Weinfeld became connected 
with the agency work of The North- 
western, and as Wisconsin River Valley 
district agent has demonstrated his 
ability to produce business. Mr. Wein- 
teld wins the token this year for writ- 
ing the largest number of lives, having 
reported business personally written on 
247 lives for $801,000, thus ranking 
third of all the Company’s agents in 
amount reported. 

Lawrence W. Mack, of New York 
City, was born in San Francisco, April 
2,1870. After a short experience in the 
office of a mercantile house he became, 
in 1887, cashier for his uncle, the late 
M. J. Mack, of the firm of M. J. & M. 
W. Mack, General Agents of this Com- 
pany at Cincinnati. In February, 1894, 
Mr. Mack connected himself. with the 
New York City agency. He has the 
record of winning the Class “B” compe- 
tition during the agents’ years 1905, 
1906 and 1907. This year Mr. Mack is 
the winner of the Class “A” token, Hav- 
ing reported business personally writ- 
fen on 68 lives for $811,500. 

Ralph H. Hobart, of the Chicago 
agency, won Class “D” prize in 1905, 
the Class “A” token in 1906 by report- 
ing over a million, and this year, in ad- 
dition to his special duties as manager 
of the Chicago office, has found time to 
report business personally written on 46 
lives for $510,000, thereby winning the 
Class “B” token. Mr. Hobart was born 
in Madison, Wis., April 28, 1874. He 
graduated from the University of Chi- 
cago in 1895, after which he was en- 
gaged in newspaper work for five years. 
For a short time before coming to the 
Northwestern Mr. Hobart was Western 
Sales Manager for a New York paper 
house. He became a member of The 
Northwestern’s agency organization in 


Chicago, June 1, 1901. When General 
Agent C. D. Norton was given tempor- 
ary leave of absence to become Assist- 
ant Secretary of the Treasury, he se- 
lected Mr. Hobart to manage the office 
in his absence. 

A. |. Rothschild, of Albert Lea, Minn., 
was born at Muscatine, Ia., August 9, 
1867. In 1882, Mr. Rothschild entered 
the employ of a packing house in Ohio, 
remaining there until 1886. He then re- 
moved to Los Angeles, Cal., where he 
had a varied business experience until 
1897, at which time he started in the 
grain business, handling life insurance 
as a side line. In 1902, Mr. Rothschild 
became a member of our agency organ- 
ization under Stevenson & Melone, Gen- 
eral Agents at Rochester, Minn. His 
business proved so successful and satis- 
factory that in 1906 he decided to de- 
vote his entire time to the work. In 
1908, Mr. Rothschild won both the Com- 
pany and the Association tokens for 
writing the largest number of lives, and 
this year he has captured the Class “C” 
prize, reporting insurance personally 
written on 192 lives for $414,000. 

James H. Campbell, of Pittsburgh, 
who won the Class “D” competition by 
reporting insurance personally written 
on 69 lives for $333,800, was born in 
Allegheny City, April 21, 1869. Grad- 
uating from the High School of Monon- 
gahela City, he was employed with 
various corporations as cashier, assist- 
ant paymaster and other office work un- 
til he became cashier in the Pittsburgh 
office of the Aetna Life where he re 
mained until 1900. He then left his 
salaried position to represent The 
Northwestern as an agent. His work 
has shown a steady expansion as the 
results of every conscientious, hard- 
working agent should. 





MAN WHO CARRIES 62 POLICIES. 





“At the time I took out my first in- 
surance,” said John Wanamaker re- 
cently, “I worked out five conclusions 
as the result of my own thinking, with- 
out any moving cause except my own 
judgment. 

“1. That at that time I knew I was 
insurable, and I could not be certain of 
immunity from accident or ill health, 
and it might be at some future time I 
would not be insurable. That was the 
first step to the building of sixty-two 
policies. 

“2. That life insurance was one of 
the best forms of investment, because 
from the moment it was made it was 
good for all it cost, and carried with it 
a guaranty that there was protection in 
that investment that I could not get in 
any other. 

“3. That life insurance in the long 
run was a saving fund that not only 
saved but took average care of my de- 
posits, and took me in partnership into 
possible profits, and not infrequently 
returned principal and interest and 
profit. 

“4. That life insurance regarded 
from the standpoint of quick determi- 
nation was more profitable than any 
other investment I could make. 

“5. That it enabled a man to give 
away all he wished during his lifetime 
and still make such an estate as he 
cared to leave.” 





Ellis W. Gladwin, vice-president of 
the Home Life is returning from a Eu- 
ropean trip on the “Cedric,” which is 
due to arrive here on Sunday. 





Our Stock Option Policy Sells Itself 


OUR TEN ARE ALL MAKING 
MONEY BECAUSE WE HAVE 


A SPECIAL PROPOSITION TO OFFER PRODUCERS 





WRITE FOR PARTICULARS 





Standard Mutual Life Insurance Company 
OF AMERICA 


Home Office, Commonwealth Blidg., Pittsburgh, Pa. 





NOW ORCANIZINC 
THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 


Home Offices—Reading, Pa. 


THE READING FINANCE AND SECURITIES COMPANY, INC., Fiscal Agents 
Suite 300-303 Colonial Trust Bidg., Reading, Penna. 








National Life Insurance Company 


MONTPELIER, VERMONT 


Established in 1850 Operating in 37 States 


JOSEPH A. De BOER, President OSMAN D. CLARK, Secretary 

FRED A. HOWLAND, Vice-President H. M. CUTLER, Treasurer 

JAMES B. ESTEE, 2d Vice-President A. B. BISBEE, Medical Director 
C. E. MOULTON, Actuary 


This Company held January 1, 1910, and gained during the past decade: 


ABOOES....... 2. ceccee. .$47,490,998.98..... Gain, 167% 
Liabilities .............. $41,661,1 30.12 Gain, 162% 
errr rrr ee $ 5,829,868.86 Gain, 211% 
Insurance.............. $161,423,115.00............. . Gain, 79% 


Absolute Security and Economy of Management 








THE COLUMBIAN 
National Life Insurance Company 


oF 
BOSTON, MASSACHUSETTS 


LIFE, ACCIDENT and HEALTH INSURANCE 
The Only Massachusetts Non-Participating Company 
The New Columbian Policies are Unexcelled in 
Clearness and Liberality 


GOOD CONTRACTS AND TERRITORY 
FOR GOOD PRODUCERS 


Childs, President 


Arthur E. 














WANTED! 
Stock Salesmen! 





BIG MONEY 


FOR MEN THAT CAN GLOSE BUSINESS 





INQUIRIES TREATED CONFIDENTIALLY 





Address “ BIG MONEY ” 
care of THE Eastern UNDERWRITER 
105 William Street, New York City 
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“LEGAL DECISIONS ON FRATERNAL CERTIFICATES 





(From Insurance Green Bag, Chicago.) 





Tender of Delinquent Dues Legal, 
When? Forfeiture of Membership Un- 
tawful—-A member paid his dues reg- 
ularly for 25 years. He failed to pay 
dues for June. The local secretary ad- 
vanced the amount for him; when the 
july payment became due he sent the 
July dues by messenger, but as the 
money for June dues was not offerea, 


he secretary declined to accept any. 
The Supreme Lodge suspended the 


iwember and declined to reinstate him. 
The certificate contained the usual pro- 
vision for forfeiture in case dues are 
not paid on or before the 20th of each 
month. 

Upon the death of the member, bene- 
ficiary brought suit and obtained judg- 
ment in the City Court of New York 


which was e2ffirmed by the Supreme 
Court, App. term, New York, saying in 
part: 


“The principal questions involved on 
this appeal are: First, was the alleged 
tender of the $5.70 on July 17, 1908, for 
the July dues, a sufficient tender, unac- 
companied by the further amount of 
$5.70 advanced by the section secretary 
to the assured, and paid by him for the 
assured for the dues of June, 1908? 
Second, In view of such tender, was the 
suspension of the assured and the for- 
feiture of his membership a legal for- 
feiture under the by-laws of the lodge? 
As to these two propositions, it seems 
clear that, the defendant having re- 
ceived the money for the June dues 
from the section secretary as a payment 
of the June dues, the tender of the July 
dues was a sufficient tender. The de- 
fendant had no right under the by-laws 
to refuse accept the same, and in 
view of such tender there was no au- 
thority under the by-laws for the sus- 
pension of the assured and the for- 
feiture of his membership for nonpay- 
ment of dues. The question then arses 
whether, in view of such illegal suspen- 
sion and forfeiture of the membership 
of the any duty rested upon 
him to make further tender of dues for 
each succeeding month up to the time 
of his death. On this point, the ruling 
of the trial judge that no further tender 


to 


1 
ed, 


assul 


could be required of the assured is sup- 
ported by abundant authorities. In 
Hall v. Supreme Lodge Knights of 
Honor (D.C.), 24 Feb. 450, the rule ap- 
plicable to such cases is clearly stated. 


‘A tender of an assessment, * * * 
which is refused, is just as effectual 
. * as if it had been accepted. 


The burden to act after tender and re- 
on the creditor, and the debtor 
is only required to be ready to meet the 
demand when made.” 

In Hayner v. American Popular Life 
Ins. Co., 69 N. Y. 485, the court held 
“that, where the one entitled to the 
payment ‘of money virtually declares 
that no tender’ will be accepted,” the 


fusal is 








ATTENTION 





Any man who can bring to our 
service some education, diligence 
and address, can make a fine income 
in a dignified way, 


This is an opportunity to make a 
profitable connection, as my Com- 
pany is offering an unusual fast sell- 
ing contract, with special feature. 


Our Agents are busy and prosper- 
ous, and are not driven by the Home 
Office. Come and Prosper. 


If you are interested, write 


W.R. ELLIS, General Agent 
328-329 First National Bank Bldg. 
HOUSTON, 


TEXAS 














law does not require a tender as it 
would be useless and of no avail. The 
various exceptions taken to the rulings 
of the court and the refusal to charge 
various requests are dependent upon 
the determination of these propositions, 
and the rulings on these points were 
correct, 

The Judgment should therefore be 
affirmed with costs. All concur. 

Bochdam vs. Sup. Lodge of K. of P. 
123 N. Y. Sup. 59. 

Trial of Member by Lodge—Officers 
Defamed by Member, Cannot be on the 
Trial Board.—A member was tried and 
expelled by a trial committee, appoint- 
ed from the Supreme Council by the Su- 
preme Regent, upon charges of publish- 
ing or causing to be published, a news- 
paper statement, defaming and libeling 
the members of the Supreme Council. 

The laws of the Order provided that 
in case of such a trial, the Supreme Re- 
gent shall appoint a trial committee 
consisting of not less than three or 
more than five members of the Order 
“who shall, if practicable, be members 
of the Supreme Council.” The mem- 
bers of the trial board appointed, were 
members of the Supreme Council. Up- 
on the death of the member his bene- 
ficiary brought suit to recover the 
amount of the benefit certificate, claim- 
ing that the trial board never had juris- 
diction of the charges and that the trial 
was illegal. The Order defended upon 
the ground, that the trial was in every 
way legal, according to the laws of the 
Order, and that the member had for- 
feited his membership under the expul- 


sion. The lower court gave judgment 
for the Order. Beneficiary made a mo- 
tion for a new trial which was denied 


by the lower court, but the Supreme 
Court ‘special term, Onondaga County, 
N. Y., granted a new trial and say in 
part: 

“The charge clearly is that Mr, Wil- 
cox deserved expulsion because he ac- 
cused the Supreme Council of robbing 
the members of the Order, and accused 
the members of the council of being 
robbers, and _ criminals. Upon this 
charge and under these circumstances 
the Supreme Regent appointed asa trial 
committee three members of the Su- 
preme Council. Mr. Wilcox was ac- 
cused of defamation and disloyalty, in 
that he had charged his judges with 
graft, robbery, and _ theft. If these 
charges were true, his action consti- 
tuted not only no offense against the 
laws of the Royal Arcanum, but was 
required by its \best interests. The 
members of the court, therefore, had a 
personal interest in the decision to be 
reached. 

“Further, in my opinion, such an in- 
terest was an interest which disquali- 
fied them to act as judges. It has been 
said that the interest which qualifies 
is a pecuniary interest, or one whicn 
involves some individual right or privi- 
lege; and it has been held that one in- 
dicted for criminal libel against a 
magistrate may be tried before that 
magistrate. Clyma V. Kennedy, 29 Atl. 
539. This is too narrow a construction 
of a rule which should be broadly and 
freely interpreted in the interests of 
justice; and where, as here, charges are 
made against a person which, if true, 
render him liable to punishment under 
the criminal law of the state and also 
to deprivation of the office which he 
holds and expulsion from the Order to 
which he belongs, the person so charged 
may not sit in a case the result of 
which directly depends upon the truth 
of those charges. * * * In the case 
at bar, the trial committee were inter- 
ested in the case before them, as I have 
held. They did not constitute a proper 
tribunal. But this was not because of 
any statute. The statute in this state 
refers simply to judges eo nomine, hold- 
ing courts in the ordinary sense of the 
term. Foot v. Stiles, 57 N. Y. 399. 
i Their disqualification was solely be- 








cause of the maxims of the common 

Wilcox vs. Sup. Council Royal Ar- 
canum 123, N. Y. Supp. 83. 
law. 

Beneficiary—A Bigamist’s 2nd Wife 
Entitled to the 
married Mary Warren in 1880; after 
three years Mary moved across the 
Mississippi to Louisiana. After 5 years 
of separation, Tom married Mary Web- 





Fund—Tom Woodson | 


ster without the formality of a divorce, | 
and Mary No. 1 married Reason Blew. | 
Nineteen years after Tom’s second mar- | 


liage, he took out a policy payable in 
case of death “to the widow or heir of 
the said Tom Woodson.” Tom, of 
course, died’ before either of the two 
Marys, and when the first one found out 
about the insurance, she claimed the 
money, brought suit against the Order, 
and obtained judgment. The second 
Mary filed a cross appeal and the Su- 
preme Court of Mississippi reversed the 
judgment and gave the fund to the sec- 
ond Mary, saying in part: 

“Under the facts of this case we have 
no hesitancy in saying that the first 
wife is estopped to introduce testimony 
proving her own turpitude, and contra 
dicting that condition of affairs which 
she by her conduct has assented to be 
the true condition, and in accordance 
with which she has lived and acted for 
19 years. 

“We do not at all say that, where 
the question arises in proper shape, 
the true condition of affairs in regard 
to marriage may not be shown; but 
we hold that under the facts of this 
case the complainant is estopped by 
her conduct, under every principle of 
law and equity. We are not aware of 


any case in our Reports that is in 
point here; but the case of Richard- 
son’s Estate 6 Pa. Co. Ct. R. 653, is 


almost identical with the facts of this 
ease. On principle, we do not know 
of any reason why the rules of estop- 
pel should not be applied as strictly to 
the facts of this case as any other civi! 
contest. It apears in the record that 
the Grand Lodge has already paid to 
the second wife the sum of $275 on the 
$500 policy at the time of the institu- 
tion of this suit, leaving a balance or 
only $225, and the trial court decreed 
that the Knights of Honor should not 
be liable for this $275, but decreed that 
the complaint should recover a judg- 
ment for the balance of $225. From 
this judgment there was an appeal and 
cross-appeal; the complainant appeal- 
ing from that part of the judgment 
which denied her the right to recove: 
the whole of the policy, and the sec- 
ond wife appealing from that part of 
the judgment which decreed that the 
complainant should recover the $225, 
or balance. 

“This being the case, the case is af- 
firmed on direct appeal, and reversed 
On cross-appeal, wth a decree here in 
favor of cross-appellant for the sum 
of $225.” 

So ordered. 

Woodson v. Colored Grand Lodge of 
K. of H. 52 So. Rep. Miss. 457. 





1866 50th Year 


Home Life 
Insurance 
Company 


ef New York 


GEORGE E. IDE, President 


pC rere re $23,626 ,018.63 
Liabilities (including Di- 

vidend Badowment 
. 21,858,691.52 
Dividend Endowment 

Fund (Deferred 

Dividends) 2,119,044.00 
Net Surplus............ 1,767,327. 11 
Insurance in Force... .. 92,532,583.00 


1910 


see eee weeee 


The 50th Annual Report shows a 
gain in the amount ef insurance in 
force; that assets were increased 
ever $1,917,117.00 and that over 
$655,149.17 was added to surplus ac- 
count. 

















BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, Pres'dent. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 

commends itself both to policy- 
agent. 
Fer circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass. 
LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent for New York 
253 Broadway 





Contract of Consolidation Construed 
Benefit—Equal to one Assessment.— 
The Knights and Ladies of the Golden 
Precept consolidated with the American 
Patriots under an agreement which pro- 
vided among other things “each of said 
certificates shall be charged with the 
amount which each of said members 
would pay during his expectancy of life 

(Continued on page 18.) 








LIFE INSURANCE PRODUCERS 





Get busy. 


Progressive and yet conservative management of a 
life insurance company means success. 
Life Insurance Company is doing big things following 
out the above necessary idea. 

Don’t wait until tomorrow to write us for an 
agency appointment, but write today. 
Company that considers the agency force as the 
fundamental necessity for success. 

-to work for a Company of that kind address 


THE CLEVELAND LIFE INSURANCE COMPANY 
H. W. Gennerich, Agency Vice President 


Join the prosperous and happy band 


The Cleveland 


We are the 


If you would like 


Cleveland, Ohio 


























id 
8, 


Lal 


o’oarresi aii 











August 11, 1910. 








PRACTICAL POINTERS BY A PRACTICAL MAN 





One of the very best life insurance 
solicitors the business has known, is 
Henry W. Gennerich, recently appointed 
agency vice-president of the Cleveland 
Life Insurance Company. He is never 
at a loss for an answer to meet any 
argument or statement made by a pros- 
pect; in fact he takes special delight in 
going up against a man who “needs no 
“fe insurance and will not take out 
any.” Quite frequently such men change 
their minds when up against Mr. Genne- 
ich, 
‘ He has his own way of presenting the 
subject and it is not of a sthrreotyped 
nature at that. For example, here are 
a few pointers for which we are in- 
debted to Mr. Gennerich: 
You no doubt in your 


Sample travels in the field are 
Policy often asked by your pros- 
Fakirs. pect to send a sample 


policy. Most times when 
chis request is made, it is simply made 
with the object of not alone terminating 
tue interview on the day you called on 
¢he prospect, but with the object in 
view of discouraging you entirely by 
criticising your sample policy when 
you forward it to the assured. The 
writer has had a great deal of experi- 
ence with that class of people and re 
members particularly one case wherea 
ittle pointed story changed the pros- 
pect’s mind from a desire to see a 
sample policy to that of signing an ap- 
plication for $5,000. 

When the man asked for a sample 
policy I politely; but positively told 
him I would not send him one! I then 
said, “That reminds me of a little in- 
cident I heard of years ago and which 
| think would aptly apply to your case. 
Sooner or later you will die, that is as 
sure as you and I are sitting here talk- 
ing, and when you are dead and laid 
out in one of the long pine boxes, the 
people in the neighborhood will come in 
and look at your dead face and say, 
‘How natural he looks.’ Finally one of 
the people will venture a question to 
your wife like this, ‘Did your husband 
carry much life insurance?’ and your 
wife will answer, ‘No, he carried none, 
but he had $100,000 of sample policies.’ ”’ 

- * s 


A life insurance solicitor 

Estimating must be a philisopher in 
One’s Buying that he may be able to 
Power. turn a disadvantage into 

an advantage. He must 

be sincere, courageous, optimistic and 
enthusiastic. He must be a man who 
has the intellect to estimate the buying 
pewer of each and every person with 
whom he comes in contact. Rather 
cverestimate the buying power of your 
prospect by offering him a larger 
amount of insurance than you think he 
can buy, for people are vain as a rule, 
and like to be flattered. Remember 
when you start talking a large amount 
of insurance to your prospect that you 
can always reduce your estimate of his 
buying power, whereas, if you start 
talking a small amount, you will write 








WANTED 


Good personal producer and 
organizer as General Agent for 
Western New York. Must per- 
sonally pay for $200,000 new 
life business annually, or more; 
besides getting fair additional 
volume of non-participating life 
business and accident and 
health business from agents. 
Very attractive and permanent 
contract for the right man. 
Applications considered confi- 
dential if desired. Send 
references. 


** B,”’ care The Eastern Underwriter 














him for that small amount as a rule, 
and the other fellow gets the surplus of 
business which you could have had, had 
you been an intelligent estimator of the 
huying power of your prospect. 

- * - 


The dog days are upon us 
and most of us relax a 
certain portion of the 
time between July Ist 
and September ist. Those of us who 
give our physical condition any con- 
sideration must do just this very thing 
for some part of that time. The time 
that we are not relaxing we should be 
putting forth a violent effort to get 
business that is waiting for us, which is 
a natural outcome on account of the 
fact that only about twenty-five per 
cent, (25%) of us are working at all dur- 
ing this time. So there is a good aver- 
age of business that could be had if we 
cnly made the effort. 

*- ¢ 


The Dog 
Days. 


* 


The examination of a 

Medical risk after an 
Examinations. tion is 
important detail, for an 

application without the medical exami- 
nation is worth absolutely nothing. 
Therefore one should use as much ef- 
fort in having a man examined as we 
would in trying to write the applica- 
tion. That is the only way we can get 
business through the Medical Depart- 
ment quickly, and it follows that this is 
the only way we can have a policy is- 
sued. Don’t leave your man until you 
lave arranged satisfactorily the ap- 


peintment for the examination and if he| 


does not keep the first appointment be 


sure that you make another, or, better, 


still go with the doctor yourself; for 
while an applicant might refuse to be 


applica- ; 
written is an/| 


examined when the doctor calls alone, | 
he would not have the courage to re-| 


fuse if you were with him. 
~ = +” 


At times an agent finds 


Organize fault because he is not 
Your as successful as his co- 
Territory. worker, who is continual- 


ly using his “gray mat- 
ter” to figure out practical methods of 
increasing his production, while the 
fault finding agent is just plugging and 
not thinking. Many men have tributaries 


supplying volume of business which ad- | 


ced to the volume they write personal- 
ly, gives them a good, big volume of 
business, something that every life in- 
surance man strives and wishes for. 
You can do just as your friend the suc- 
cessful man is doing—but how? 
Organize! Organize! Organize! Get 
every man, woman and child in your 
locality to be an agent. Get them to 
talk you and your company every 
minute; inducements for this help, such 
as for instance, $3 for each name that 
he or she gives you to which person 
you finally sell insurance, or a good 


| 
| 


hat, a pair of shoes, a dozen handker- | 


chiefs or other little evidences of ap- 
preciation look big to the public at large 
and are very little expense to you. I 
tell you in all frankness, that following 
out this idea and suggestion of organ- 
izing in your own territory through the 
method as above suggested will bring 





Planning Agency Meeting. 





Vice-President J. L. Babler of the In- 
| ternational Life of St. Louis, is looking 
forward to a good attendance at the 
Agency Convention to be held at the 
home office next month. Agents secur- 


for attendance and general agents pro- 


tation. 





New Jersey Agency Appointments. 





Berkshire.—David Levins, 
Massachusetts Mutual.—R. O. Stewart, 


Smith, Vineland. 
tual.—E. V. Patterson, Jr., Spring Lake. 
Philadelphia—W. H. Crogham, E. C. 
Yardley, Jersey City. 





ing $25,000 in new business are eligible | 


ducing $50,000 are entitled to represen- | 


Trenton. 


New York, N. Y. New York Life.—W. J. | 
Northwestern Mu-| 





results which even to yourself would 
look next to impossible. 
* ~ > 

Every field man should 
make a special effort to 
write business protection 
insurance, which is a 
modern form of insurance. Many of 
the companies term this insurance as 
partnership insurance, key men insur- 
ance, joint life insurance and other 
titles, and while the Cleveland Life does 
not wish it understood that the forego- 
ing terms are not proper ones, still we 
fee] that more appropriate title would 
be brains insurance. After all the only 
reason a firm or corporation insures an 
officer, a member of a firm, or an im- 
portant employee is because of the loss 
the business would incur on account 
of the brains that this man in particular 
uses to formulate and carry out plans 
of said firm or corporation. Try the 
plan of talking “brains” insurance and 
see if it will not help you to insure 
partners in firms, officials of corpora- 


Brains 
Insurance. 


(Continued on page 9.) 


READ ~te—_ 

THE EASTERN UNDERWRITER 

A Weekly Journal Which Helps the Agent 
PRICE $3 PER YEAR 





Address, 105 WILLIAM STREET 
NEW YORK CITY 

















THE 
FIRST MUTUAL 


NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 
Assets Jan. 1, 1910,.... $51,316,543.00 
Liabilities 47,050,6772.15 
Surplus 4,265,870.85 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 








Geek 


Mutual Life Insurance Company 
OF BOSTON, MASS. 





THE HOW | 


THIS AGENCY | 


Has life 


Telephone 6030—6031 Cortland 


Has every facil 
Is wide-awake 
snap—ginger 


DOES THINGS 
DO YOU KNOW OUR 18 PAY/SIENT LIFE RATES? 


I WANT YOUR BUSINESS—CAN I GET IT? 
Was Ineor 


THE WHY ) Is the largest Massachusetts Company 


s the stro 


THE COMPANY | Its Premium Rates ar 


Its Dividends are unexce 


orated in L862 ler Massachusetts laws 


ngest Massachusetts Comy 





WILLIAM N. COMPTON, General Agen’ 


220 BROADWAY, NEW YORK CITY 








John Langham, Jr., President 


Policy contracts contain 
the 


DISABILITY CLAUSE 
Non-Participating Rates 





Guaranteed Annual Bonuses of 
20 Per Cent. of Premiums 


Joseph L. Durkin, Secretary 





Edward P. Madden, Treasurer 


The Home Life Insurance Company of America 


INCORPORATED 1899 


General Agents and 
District Managers who 
can produce men and 
business can secure a 
‘Ground = Floor’’ con- 


tract. 


EXCEPTIONAL GOOD TERRITORY TO BE OPENED UP 
ADDRESS 


G. MONTAGU NETTLESHIP, Gen’! Mgr., 416-18-20 Walnut St., Philadelphia, Pa. 








UNDERWRITERS’ REPORT 





Are you Interested in Western and Pacific Coast Insurance Matters? 
To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Franciseo, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
insuranee in the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 
160 Sansome Street 


SAN FRANGISOO, CAL. 











August 11, 1910. 








By Edward A. Woods, Manager, Pittsburg Agency of the Equitable Life Assur- 
ance Society of the United States.* 


Most life insurance men fail in regular 
production. Records of even the best agents 
show a large business during several months 
of the year, interspersed by months of little 
or no business. Any agent feeling the need 
of an increased income can readily calculate 
what a substantial increase, both in first 
commissions and renewals, could be secured 
did the non-productive months produce even 
a moderate amount of business 

Loss from Irregular Production. 

Irregularity of production is a serious evil 
not only in the loss of normal income but 
because of the depressing effect upon the 
agent, who will not only become naturally 
discouraged from weeks or months of little 
or no production, but during such periods is 
apt to place the fault everywhere but upon 
his own lack of effort, where it properly be- 
longs. 

Summer months, particularly, are likely to 
be poor months. The weather; the fact that 
some persons are upon vacations; that so 
many are anxious to get away from the 
office for play or reluctant to consider a 
new proposition during sultry conditions, is 
apt to persuade the agent, often only too 
willing to find excuses, that effort is use- 
less; which conclusion is, of course, in itself 
fatal to effort and consequently to produc- 
tion. 

Plan Your Summer Work. 

Many agents, in particular systematic, 
hard working ones, need and are able to 
take a summer vacation. Many a horse has 
lost a race, many a baseball game has been 
spoiled, many a business career ruined, 
many a risk solicited lost, on account of 
lack of proper mental or physical condition, 
and to keep in this condition is just as 
necessary for the life insurance man as the 
athlete. Having decided when and how 
long a vacation can be taken, plans should 
be made accordingly, and this should be en- 
joyed with as’ little thought of business as 
is possible, whether the vacation be taken 
by merely staying at home or fishing, camp- 
ing or on some summer trip. If absence 
from home is not practicable, staying at 
home a certain time or certain days each 
week during the summer should be decided 
upon as a fixed policy, and adhered to. But 
a fatal obstacle to the work of many an 
agent is pretense—to himself—of working 
during the summer when, as a matter of 
fact, no efficient work is being done. Such 
an agent does not realize that he is really 
“loafing.” He thinks he is at work, and 
when results do not come does not remem 
ber that it is because the necessary work 
has not been done. Good prospects are 
spoiled, he becomes discouraged when the 
period for all work begins, and the sum- 
miner is worse than wasted. It is, therefore, 
all-important that a definite plan as to how 
the summer will be spent should be form- 
ed, and the time for recreation should he 
spent at that and the time for work spent 
at real work. 

The Favorable Classes. 

Even if you work in the city or a large 
town, it is not necessary to consider even 
your usual field as hopeless during the sum- 
mer. Comparatively few persons are on 
their vacations at any one time. In every 
field, as the records of numerous agents at- 
test, magnificent results have been achieved 
during the hottest months. Weather and 
vacations offer obstacles, of course, yet 
what month offers more obstacles-than the 
weather and business conditions of Decem- 
ber, which, almost entirely because agents 
at that time overcome obstacles, has al- 
ways been one of the best months? Indeed, 
the summer has many advantsges over De- 
cember: Many points inaccessible or incon 
venient during the winter can then be reach- 
ed. Many persons’ attention can he secured, 
too busy at the close of the year and dur- 
ing holiday. season. And there are large 
classes not on!y principally in the agricul- 
tural communities but in other places, who 
have more funds in the summer than in the 
winter It would be just as absurd for a 


*Copyright by Mr. Woods. 


life insurance man to consider effort useless 
iu summer months as it would be for any 
other man in any other line of business to 
consider that there is no use in working. 
All the money of an agricultural community 
comes in in summer and yet persons deal- 
ing with farmers do not stop business and 
shut up their stores in winter. The stores 
of a manufacturing town, even when the 
mills are shut down in summer, do not close. 
and in fact the shrewdest men devise new 
fields of effort during just such periods, just 
as the shrewd manufacturer takes time, 
when he has absolutely no orders, to re- 
plenish his mills. Probably 90 per cent. of 
the decreased production of a life insurance 
agent during summer is due to causes per- 
fectly within his power to overcome. No 
man, insurance or otherwise, will do what 
he believes he cannot do, and nothing is so 
absolutely paralyzing to effort as the belief 
that effort is useless. 
Fields to Select. 

Having determined what portion of the 
summer you must work, it is the wise part 
of every good life insurance man to utilize 
his time and effort most efficiently and 
particularly to avail himself of opportunities 
open during these months that are closed 
during others. While it is true that there 
are many people who will act more prompt- 
ly and take matters up more quickly when 
busy than idle, there are numbers of per- 
sons who, because of lessened activity in 
their own business, are more accessible dur- 
ing the summer than at another time. Such 
men can be urged to be examined during 
the summer when taking exercise and liv- 
ing out-doors instead of winter, when the 
grippe and the diseases of cold and in- 
clement weather, as well as hard business 
pressure then, making the passing of an ex- 
amination more problematical. Some _ per- 
sons can be urged to take policies before 
they go on a vacation, which may be at- 
tended with some peril—fishing, hunting, 
boating, camping. This Agency has paid 
‘arge numbers of claims on persous killed 
iby outing accidents. Again, a person just 
having returned from a_ vacation can be 
urged to be examined “now,” when he is in 
the pink of condition; and some arrange 
ment as to the payment of the first prem- 
ium extended to these classes may secure 
epplications that could not be ag readily se- 
cured at any other time. 

Country Work for Summer. 

But there are large classes of persons who 
are peculiarly accessible in the summer, 
particularly agricultural classes and there 
directly dependent upon agriculture; not 
only the farmer but the so-called ‘‘country 
places,” deriving their support from the 
farmers and having more ready money dur- 
ing the summer than at any other time. 
Many an agent can spend his summer time 
in a healthy and pleasant, as well as profit- 
able, way by locating, possibly with his 
his family, in some healthful community 
little canvassed by efficient insurance men, 
and return in the fall, having given his 
regular prospects a rest and having had a 
rest himself from not talking to the same 
or even the same class of people, bringing 
a profitable business from such a community 
and having established a field for further 
effort there during other months. In many 
lines the pushing for active business in the 
farmers’ and agricultural classes’ harvest, 
and harvest for others besides, is made a 
specialty. And there is no reason why in- 
surance men should neglect an opportunity 
so eagerly embraced by others. 

Numerous and Wealthy. 


It is not to be forgotten that, after all, | 


the source of all wealth, in every country 
and especially in this country, is agricul- 
ture. Out of the $110,000,000,000 of wealth 
in the United States, about $30,000,000,000 
is in farming interests. We hear much 
about the unfortunate congestion of the 
large cities and are apt to forget that there 
are probably 60,000,000 people in the United 
States living in communities and towns 
having a population of less than 4,000. Sixty 
per cent. of the income of the country is 








the $8,000,000,000 we get from crops; of the 
29,285,922 persons employed in the United 
States 10,438,219 are directly employed on 
farms, of which 5,681,257 are owned. When 
to these are added members of agricultural 
communities—the country store-keeper, 
doctor, clergyman, school teacher, black- 
swith, mechanic—it is not unsafe to assume 
that one-half of our possible insurers are 
persons more accessible during the summer 
months, when crops are reaped and sold, 
than at any other time. 
Joint Work. 

Arrangements can be advantageously 
made, in such an agency as ours, in many 
sections, with the local agent, who does 
not have the same opportunity for selecting 
others for joint work that the city agent 
has, and who will be glad to have the joint 
work of the city agent, mvre closely in 
teuch with insurance affairs, and furnish 
the prospects with whom interviews can be 
readily secured. 

Accessibility of Persons. 

It must not be forgotten that notwith- 
standing the expense and difficulties of 
country work, one of the chief obstacles 
prevailing in the city is eliminated, viz., 
the difficulty of getting access to the pros- 
pect. Not only is this the chief difficulty in 
reaching prominent and busy city men but 
in securing entree into mills, factories and 
large offices. ‘he introduction at a favor- 
able time of the year by one who can secure 
a good interview removes one of the great- 
est difficulties of city work. While the 
furmer himself need not be canvassed dur- 
ing actual harvesting, the days are rapidly 
approaching when harvesting will be done 
and when the farmer wil] be more in funds 
than at any other time during the year, and 
well satisfied with the returns of this year’s 
gcod crops. 





A Convenient Directory. 


Experience has demonstrated the use 
fulness of the insurance directory pub- 
lished annually by James H. McClellan, 
if Baltimore. The work covers Balti- 
more City, Washington, D. C., Mary- 
Itnd, Delaware and West Virginia, and 
covers them well. 











Massachusetts Company. 


wish to join our forces, address 





A GREAT SIX-MONTHS! 


_We closed the first half of 1910 with a rousing increase in new 
business over our record for the first half of highly prosperous 1909. 


_ In policies and dividends we have what the public wants. In 
literature and canvassing aids we have what the agent wants. And 
back of all is a reputation gained from 59 years of activity as a 


If you are a genuine producer, a delivering producer, and 


GEORGE D. LANG, Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 


SPRINGFIELD, MASS. 
INCORPORATED 1851 





Insurance Men 


Who have joined the 
forces of the Interna- 
tional Life of St. Louis, 
Mo., have increased 
their earning power 
from 50 to 200 per cent. 


“There is a Reason’ 


WRITE TO 
J. L. BABLER 
General Manager of Agencies 


St. Louis, Me. 


UNEXCELLED IN 
Favorable Mortality 


——AND—— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 











LIANCE LIFE 


PITTSBURGH 


Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
lillions 


Exceptional opportunities for General 
Agents in 
PENNSYLVANIA 


OlIO0, IOWA AND ALABAMA 


IT PAYS THE AGENT 


To represent the best company. 
There are many exeellent standard 
life insurance companies. Which is 
the best? In stability, progressive- 
ness, liberal contracts to agents and 
low cost to policy- holders no company 


surpasses 
The 


Union Central Life 


Insurance Co. of Cincinnati 


Assets = 
Liabilities 





$74,523,966.28 

= $72,324,302.92 

Good openings are occurring from time 
totime. Address 


JESSE R. CLARK, President 
ALLAN WATERS, Sup’t of Agents 





























CAPITAL $1,000,000 


Management. 


Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


SURPLUS $500,000 











THEY’RE DOING IT! 
WHAT? 
Earning more money for less effort than ever before 
WHO? 
The men selling the policies of the 
UNITED STATES ANNUITY & LIFE INSURANCE COMPANY 


McCORMICK BUILDING, CHICAGO, ILLINOIS 


WHY? 
Annual dividend policies registered with the State of Lllinois. Expense of 


management limited. Liberal commissions. 
OPENINGS FOR STATE AND DISTRICT MANAGERS 
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PRACTICAL POINTERS. 
(Continued from page 7.) 
tions and employees in either firms or 
corporations. : 
To give you some idea of the magni- 
tude that this style of insurance is be- 
ing developed into, I give herewith a 
list of some of the largest policies 
which have ever been put on the lives 
of many of the prominent men of this 
country: 
Portland and Iola-Kansas Ce- 
ment Co.; on life of Presi- 
Seok vaecccUeeuses . -$1,800,000 
teorge E. Nicholson, Kansas 
City; in favor of four ce- 
ment companies 


, 1,500,000 
H. N. Byllesby, Chicago, for 


electrical companies ..... 1,250,000 
Harry G. Selfridge, London, 

Eng.; for his large Amer- 

ican Department Store.... 1,000,000 


Roston Store, Chicago, on life 
of Mrs. Charles Netcher, 
proprietress ,........ 

People’s Cement Co., on ‘life 
of Arthur S. Ford, T reasurer 

Peavey Elevator Company, 
Minneapolis; $500,000 each 
on Pres.dent and Vice-Pres- 
Some cai cie’e saetmonees s,s 

John H. Jones, President of 
the Pittsburg-Buffalo Co... 

Frederick P. Morrill, New 
Orleans, in favor of large 
sugar raising and other -en- 
te ‘priseS ..... 

ille W. Mix, President of 
Do lige Manufacturing Co.; 
Mishawaka, Ind.... 

Samuel Insull, President of 
the Commonwealth-Edison 
Electric Co........ inoae 

Pillsbury Flour Mills Co.: 
on life of President........ 

John H. MeMillan, Min- 
neapolis, Vice-President 
Cargill Elevator Co........ 

Black Brothers, Los An- 

geles, large Real Estate 
ope rators 

Kendall L umber Co.; on lives Ss 
Of CGRGGRD: sxscccxs 

Mayer Boot and Shoe ‘Co., 
Milwaukee; on “key” men 
at home and branch offices 

Pittsburg Westmoreland Coal 


1,000,000 


1,000,000 


1,000,000 
1,000,00 
1,000,000 
750,000 


700,000 


500,000 


500,000 


400,000 


400,000 


200,000 


Oa eer wate 150,000 
Wm. Johnson .... 150,000 
Fer oe ‘oncrete Construction 

Co.; on lives of officers.... 150,000 
VWestover School Corpora- 

tion, Waterbury, Conn.; on 

life of Miss Mary Hilliard. 100,000 

PRIBGIDEE 606840008 100,000 
Crutchfield & Woolfolk, Pitts- 

WOE cas Gt dere: Sadeera ens 100,000 


The Capital National Bank, 


St. Paul; on life of Pres- 

WE. cekbein. 655 ndanewes 100,000 
Pittsburg Baseball Club; on 

life of Barney Dreyfus, 

Pre eee 100,000 
Goodall Worsted Co. Sanford, 

Me.; on lives of two prin- 

ee. a ee 75,000 
The Danville Brake Co., Dan- 

ville, [lls.; on life of Pres- 

MEE ng ccc dia es nweansssene 60,000 
Commander Robert E. Perry; 

in favor of his publishers... 50,000 
I. L. Mitchell, Cedar Rapids, 

lowa; in favor of Eureka 

Stone Ore Crusher Co...... 50,000 
St. Louis “Cardinals” Nation- 

al League Baseball Club.; 

on life of Roger Bresnahan, 

ee eee 50,000 


Frank H. Peavey, the Minneapolis 
elevator man, left $1,000,000 of life in- 
surance at his death to the Peavey Ele- 
vator Co. But two premiums had been 
paid when he died of pneumonia. The 
present officers of this great corpora- 
tion are referred to above. 





J. M. Brown, superintendent for the 
Prudential at Reading, Pa., has been 
transferred to the superintendency of 
the company at Allentown. 


GERMAN COLLEGE MEN HERE. 





Professors and Students of University 
of Cologne Visit the Prudential on 
Tour of Inspection. 





On Monday of this week, The Pruden- 
tial had as its guests thirty-two 
students and three professors from the} 
University of Cologne, Germany, who | 
are making a trip to this country for | 
the purpose of studying general busi-| 
ness and industrial conditions and | 
methods. 

i 
| 





The party, headed by Professors! 
Eckert, Moldenhauer and Hassert, was | 
received by F. L. Hoffman, statis- | 
tician of the Prudential, who arranged | 
for the visit when in Germany last | 
year. President Dryden extended a 
cerdial greeting to the visitors and said | 
he was glad they had undertaken the| 
trip to this country and, he declared, 
he was sure that it would be profitable 
‘or them. America, he said, had some- | 
thing to learn from Germany, and Ger- 
many, no doubt might learn some 
things from this country. 

Following luncheon, which was serv- 
ed in the Company’s dining room, the 
visitors were shown through the 
various departments of the home office. 


Landes F. Miller, superintendent 01 
the Prudential at Allentown, Pa., has 
been promoted to a similar position 
at Reading where he will take charge 
August 15. Mr. Miller has been in the 
service of the company for 16 years, 
commencing as an agent at Braddock. 
Speaking of his work at Allentown a 
local paper says: 

“His remarkable foresight and busi- 
ness instinct has made the local district 
one of the best in eastern Pennsyl- 
vania. It has prospered to such a mark- 
ed degree that to accommodate the 
business carried on in this section at 
the present time it requires two offices. 
To accomplish these results meant time. 
tact and labor, and no matter how te- 
dious or strenuous the proposition was, 
it was cheerfully accepted by Mr. Mil- 
ler and executed to the admiration of 
his superiors.” 





The annual outing of the Newark 
No. 1 and No. 4 districts of the Pruden- 
tial, was held Saturday, at Rockaway 
3each. An athletic meet was held on 
the grounds of the Rockaway Athletic 
Club, and prizes were awarded to the 
winners. The meet was followed by a 
supper at Schilling’s pavillion. The 
committee in charge of the outing was 
composed of D. A. Quinn, chairman; C. 
Brittan, M. Williams, L. Coyle, B. Eng- 
lander, L. Keil, J. Lang and W. Hawkey. 





Because the month of July was a 
banner month with the Southeastern 
Life of South Carolina, the officers of 
that company are congratulating them- 
selves. More than $200,000 in new busi- 
ness was written during the period, and 
the firm of McCain & Parham, of Co- 
lumbia, placed $55,000 of that on the 
books, their reward being a prize of 
$60 in gold. 





W. D. Coppridge, superintendent of 
the Life Ins. Co. of Virginia at Roanoke 
is now enjoying the full freedém of the 
“air,” being the latest to qualify as a 
member of the Order cf Swift Eagles. 





Favor Home Companies. 

In an effort to promote home indus- 
tries the Seattle (Wash.) Chamber of 
Commerce has issued a list of fire in- 
surance companies with the recommen- 
dation that they be patronized about in 
the order named. The list opens with 
several home institutions and is fol- 
lowed by those having general agen- 
cies at Seattle. Last on the list are the 
companies that maintain only direct 
reporting agencies. 











METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


The 
Metropolitan Life 
Lnsurance Company 


(Incorporated by the State of New Yerk) 
(Steck Company) 


~Of the People 


the Company by the People 
——.—-----==-For the People 





The Daily Average of the Company’s 
Business during 1909 was: 
456 per day in Number of Claims Paid. 
6,535 per day in Number of Policies 
placed and paid for. 
$1,463, 755.00 per day in New Insurance 
placed and paid for. 


$183,403.75 per day in Payments to 
Policyholders and Addition to Rv 
serve. 


$132,172.72 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 








T. WM. PEMBERTON, Ist Vice-President 


OF VIR 


THE LARGEST AND STRONGEST So 
THE PIONEER & 


Its Policies are clear and definite in their 
guaranteed, 
Assets December 31, 1909. iinmniieetdtiniviers 
Liabilities December 31, 1909. — 
Insurance in Foree December 31, 1909 


J. G. WALKER. President 


E. D. HARRIS, Secretary 
ORGANIZED 1871 


LIFE INSURANCE COMPANY 


Home Office, Richmond, Virginia 
THE OL DEST Southern Life Insurance Company 


Total Payments to Policyholders since Organizatic yn. 


W. L. T. ROGERSON, 2nd Vice-President 


GINIA 


uthern Life Insurance Company 
suthern Industrial Life Insurance Company 


provisions, and their values are absolutely 








INDUSTRIAL INSURANCE 





H. POLLMAN EVANS, President 


OUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


Head Office, TORONTO 





Offices in 34 Districts between Halifax and Vancouver. 
The enly Company from which may be obtained the SAVINGS BANK 
POLICY, the most liberal Industrial Policy 








materially in securing business. 


DISTRICT MANA 


our terms to agents. 


COLONIAL TRUST ELDG. 





WE WANT HUSTLERS IN PENNSYLVANIA AND DELAWARE 


Have excellent proposition to offer men of ability in these states. 
Leads furnished to our representatives from Home Office, aiding 


Send for our Guaranteed Dividend Coupon Policy and 


READING MUTUAL LIFE INS. CO. 


CERS WANTED 


READING, PA. 
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Cleveland Life Convention. 





The Cleveland Life will hold a con- 
vention of agents at the home office 
Friday, August 26, the program for 
which will be attractive from the 
standpoint of business or pleasure. 

Agency Vice-president Gennerich says 
that the object of the convention is 
two-fold: First, to afford an opportunity 
for the agency staff to get better ac- 
quainted and, second, to plan for a big 
Fall and Winter campaign. 

The invitation to the field force is 
general, but the acceptance is limited 
to those producing $5,000 in business. 
Thus far 32 men have qualified. 


Occidental! Life. 





J. H. O'Reilly, secretary and general 
manager of the Occidental Life, of Al- 
buquerque, N. M., is promoting the Oc- 
cidental Fire, of the same city. A cap- 
ital and surplus of $200,000 each is 
proposed. 

Mary Oty, administratrix of John H. 
Oty, who was killed in an acident near 
Columbus, O., Dec. 23, 1909, charging 
that the company has refused to pay 
the policy, has sued the United States 
Casualty Company of New York for 
$2,000, carried by her husband before 
he was killed. The action was filed 
Friday in the Franklin county courts. 
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THE EASTERN 
UNDERWRITER 





This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York 
corporation, office and place of business 
125 William Street, New York City. 
B. F. Hadley, President; G. A. 
Watson, Secretary and Treasurer. 
The address of the officers is the office 
of this newspaper. Telephone 2497 
John. 

Subscription Price $3.00 a year. 
Single copies, 15 cents. 

Entered as second-class matter Jan- 
1907, at the Post Office at 


of 


uary F, 
New York, N. Y.; 
Congress of March 3, 1879. 


under the act 
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CONSISTENCY. 

Insurance commissioners wield the 
power conferred upon them with 
greater effect when their acts are 
at least consistent. Less than two 
years ago the insurance depart- 
ments of Ohio Michigan, Min- 
nesota, Connecticut, Maryland and 


Virginia filed a protest against a life 
insurance company because it had de- 
clared a stock dividend from surplus 
which had been accumulated from non- 
participating insurance, and it was 
stated at the time that the heads of 
a number of other State insurance de- 
partments had given assurances of co- 
operating in any final action which the 
above-named States might take in the 
matter. 

The company in question is a stock 
institution and during its entire ‘history 
has furnished insurance at a net cost 
to the at a figure that has 
made it a leader in the business; in 
fact, its dividends to policyholders and 
treatment of assured and beneficiary 
has been such that a prominent gener- 
ul agent in speaking to the writer about 
the aparent monopoly this particular 
institution seemed to have on the busi- 
ness of a certain tier of counties said: 

Why, Mr. Blank hasn’t a solicitor, 
and it would be safe to say that fifty 
per cent. of his business is written in 
his own office. People are insuring 
with the company because their fathers 
and grandfathers carried policies with 
it. 

In addition to making a record of 


this kind, largely through economy and 
judicious investment of funds, the com- 
pany accumulated a surplus above cap- 
ital and all liabilities of approximately 
$2,500,000. Of this amount less than 
a third was deemed surplus from non- 
participating insurance and from this 
amount the company decided to declare 
a stock dividend. 

As previously stated the action was 
several State insurance de- 
partments, some of which wanted to 
take arbitrary steps to enforce their 
ideas without awaiting a determination 
of the case by the court. 

Contrast this by a case in Illinois. A 
company licensed to do business in 
Illinois, Michigan, Ohio, Missouri, Ken- 
tucky, Tennessee, Georgia, Texas, Ala- 
bama, Arkansas, Mississippi, Nebraska 


assured 


opposed by 


and Oklahoma, transacting business on 
a mutual basis, i.e., having no capital 
stock, and possessing assets of $5,300,- 
000, surplus $750,000, insurance in force 
about $39,000,000, is swallowed up by a 
newly organized stock company with 
a capital stock of $100,000, and entire 
assets of only $105,000 indicating that 
there was practically no surplus. By 
this little transaction the stock hold- 
ings referred to are enhanced at least 
to the extent of $400,000 and if a single 
protest has been made by those who 
are supposed to be “guardians of the 
policyholders interests,” we have seen 
no record of it. 

The statement is made in at least 
two journals that the stock company 
referred to was formed for the specific 
purpose of transforming the mutual in- 
stitution into a stock company, and it 
is further stated that the stock in a 
large part, if not in its entirety, was 
owned by the officers of the mutual 
organization, but that the transfer had 
been purposely withheld. 

The statement is also made that 
these officers acquired control of the 
mutual company originally by purchas- 
ing proxies, thus acquiring the voting 
power of the organization. 

Frederick W. Potter, superintendent 
ot insurance for Illinois, in a telegram 
to this office, says that he approved 
the deal, and that the agreement he 
sanctioned contained a provision for the 


protection of the interests of policy- 
holders. He may further state that 
the proposition was voted upon by the 
policyholders, but few who read the 
notice printed elsewhere would con- 
cur with him. It was not intended 


that the policyholder should know what 
was about to take place, and this fact 
is sufficient evidence that the officers 
had their doubts as to the moral side 
of the transaction at least. 

desired to 


However, the point we 
emphasize is the silence of various in- 
surance commissioners in this affair 


is compared with their outburst in con- 
nection with the Ohio company. 





“MENTIONED” FOR THE GOVERN- 
ORSHIP. 





Hon. William H. Hotchkiss, superin- 
tendent of insurance for New York, is 
prominently ‘‘mentioned,” according to 
the daily press, as a desirable candi- 
date of the Republican party for the 
governorship of the Empire State. As 
an evidence of Mr. Hotchkiss’ claim for 
“recognition” his skill in unearthing 
the “fire insurance scandals” in the 
Spring is dwelt upon, with the further 
suggestion that the material there 
brought to light would make good 
campaign literature. 

Without doubt the fact that fire in- 
surance companies paid tribute to law- 
makers at Albany will be made much 
of by the contending politicians of New 
York a couple of months hence, though 
the pressure put upon them by the 
lawmakers to induce their “coming 
across” is not likely to be emphasized. 

As is the case in Texas the fire insur- 
ance companies may count upon being 
dragged into the political malstrom here 
before long, and while the opposing 


parties contend, the blows from both 
sides will probably be rained upon the 
bootless underwriters. 








August 11, 1910. 











SEEKING CO-OPERATION. 





The interesting announcement is 
made that the Liability Insurance As- 
sociation at its annual meeting to be 
held in New York city in October, plans 
to invite attendance thereat of men of 
prominence in various walks of life, 
who have devoted special study to labor 
problems and are competent to discuss 
them. It is intended to have addresses 
from leading manufacturers, lawyers, 
actuaries, college professors, labor 
leaders and others, each of whom will 
be recognized as peculiarly well quali- 
fied to speak upon the topic assigned 
him. Following the addresses general 
discussion will be had, to be partici- 
pated in by all competent so to do. 

In thus asking men from all walks of 
life to join them in considering a mat- 
ter of such vital concern to the wellfare 
of our country as workmens’ compensa- 
tion, the underwriters will have shown 
their desire to deal with the subject in 
the broadest possible way. Their action 
will undouotedly disarm largely, if not 
entirely, the present attitude of many 
labor leaders toward insurance com- 
panies, and will engender a feeling of 
confidence and respect upon the part of 
State commissioners. 


A SOURCE OF POWER. 








The Fraternal Monitor for August 
contains a cartoon which tells a story 
at a glance, the detailed account of 
which would require pages of printed 
matter. A man styled “State Legisla- 
tures,” with a pole bearing the inscrip- 
tion ‘“Anti-fraternal Legislation” is 
standing in front of a beehive sup- 
posed to represent “Fraternal Socie- 
ties.” The man says: “I guess I wont 
stir them up this year.” 

Co-operation among fraternal socie- 
ties put a quietus on anti-fraternal 
legislation many years ago, and the 
average legislator prefers to avoid the 
antagonism of the voting power which 
would undoubtedly be wielded against 
him were he to arouse the ire of fra- 
ternalists. On legislative matters fra- 
ternal societies act as a unit. 





THE POSITION AND THE MAN. 


The recent death of Thomas E. Drake, 
insurance commissioner for the District 
of Columbia, calls attention to the in- 
surance department maintained by the 
Federal Government. Mr. Drake was 
probably one of the poorest paid heads 
of an insurance department, and it has 
been stated that his death was due 
largely to overwork, but of this we have 
no authoritative information. 

It is a matter of public record, how- 
ever, that each year Mr. Drake com- 
plained because the work of the depart- 
ment was about two years behind, and 
his excuse was that the staff was too 
small to handle the situation. 

This condition, when we bear in 
mind the publicity as to a “Billion Dol- 
lar Congress,” is, to say the least, de 
plorable. The insurance department at 
Washington should be a model one: in- 
stead it is a nonentity. 

The present would seem to be an op- 
portune time to remedy the mistakes 
made when the department was created, 
by setting aside funds sufficient to war- 
rant the securing of a competent man 











OF PERSONAL INTEREST 








We ‘have often wondered what the 
“& Co.” part of the firm name of Wal- 
lace M. Reid & Co. stood for. There 
was genial Wallie always hustling for 
the Ocean Accident and Bankers’ Sure- 
ty, importantly bearing the title of 
General Agent. Wallie was looking to 
the future when he tacked on to his 
trading name “& Co.” On August 24th 
Wallie will take as his partner Miss 
Grace L. Miller, of North Manchester, 
Ind. Miss Miller resided in Pittsburgh 
several years and_a short time ago re- 
signed as contralto soloist of the Shady. 
side Presbyterian Church. Miss Mille 
is now at North Manchester, preparing 
to make a contract to divide the profits 
with Wallie. The many friends of Mr. 
Reid will congratulate him on his good 
fortune, now that they are wise to the 
name of the young lady, date, ete— 
“Insurance World.” 





Henry Moir, the courteous and capable, 
associate actuary of the Home Life In- 
surance Company will sail on the “Ce]- 
tic” Saturday for a brief sojourn in 
Scotland and England. Mrs. Moir and 
children, who are now visiting abroad, 
will return with him about the middle 
of September. 





We were favored with a visit on 
Tuesday from Frank H. Sykes, of Phila- 
delphia, secretary of the Literary De- 
partment of the Fidelity Mutual Life. 
Mr, Sykes is fully conversant with life 
insurance affairs which, coupled with 
the fact that he is a young man of 
pleasing personality, made his visit an 
enjoyable one. 





In succession to Charles H. Fletcher, 
resigned, Lemuel G. Hodgkins has been 
appointed deputy commissioner of the 
Massachusetts Insurance Department, 
Mr. Hodgkins was formerly chief ex- 
aminer. 





Hon. Vivian M. Lewis, state insur- 
ance commissioner for New Jersey, is 
an active candidate for the Republican 
nomination for governor. 


R. W. C. Davidson, of the home office 
of the Guardian of London, has been 
acvanced from the foreign inspector- 
ship to-the foreign fire superintendency 
of the Company. 7 


for the post, and also to provide an ade- 
quate corps of clerks. Few will care to 
accept the office at a salary of from $2,- 
400 to $3,000 and grovel along as Mr. 
brake was compelled to. 





ADVERTISING. 





Stopping an ad. to save money is 
like stopping a clock to save time. 

Advertising is an insurance policy 
against forgetfuless. It compels people 
to think of you. 

No one lies awake thinking of your 
business; out of print out of mind. 
The Prudential candidates are well ad- 
vertised every four years. Ask your 
neighbor who ran with Bryan the last 
time—five out of ten will say they have 
forgotten and the other five will think 
long before they correctly answer. 

The above, culled from the Daily City 
Item of Allentown, Pa., contains some 
suggestions well worthy of considera- 
tion. That it pays to properly advertise 
no successful business man will deny, 
and if a card does not pay it is either 
because the matter is poorly written or 
the wrong medium has been selected. 
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FIRE INSURANCE DEPARTMENT | 





MAY ENTER CANADA. 





Reported that Continental is Planning 
to Operate in the Dominion—Field 
a Growing One. 





Current report has it that the Con- 
tinental Insurance Company, of New 
York, is soon to enter Canada. A short 
time ago one of its special representa- 
tives entered the Dominion and at close 
range critically examined underwriting 
and general business conditions there. 
His report is understood to have been 
favorable, final decision, of course, be- 
ing deferred until the return of Presi- 
dent Evans from Europe. 

Canada is growing rapidiy and is 
developing industrially as well as agri- 
culturally. The Aetna, Home and sev- 
eral other American fire insurance com- 
panies have been in the territory for 
years While others have entered more 
recently. As a strong, progressive cor- 
poration the Continental would unques- 
tionably attract its fair share of busi- 
ness once its agencies were properly 
established across the border. 









MAY EMPLOY SAME RATE-MAKER. 





Attorney’s Hold That Companies May 
So Agree Under Louisiana’s 
New Law. 





Expert legal opinion uaving been ob- 
tained the Louisiana Fire Preventior 
Bureau notifies companies repre- 
sented in Louisiana that according to 
the attorneys they may all employ the 
same individual or corporation as rate- 
maker. The further opinion of the law- 
yers is that no special rate-making 
schedule can be used unless it be ap- 
plied for kindred classes of risks in all 

ties of equal standing. 

Just now New Orleans is rated under 
the Universal schedule, while Shreve- 
port and the balance of the State Is 
rated under the Book of Schedules. 


In the matter of forms and clauses, 
each company is required to file such as 








it yposes to use, though each office 
is free to adopt what it pleases regarda- 
les f the decision of its neighbor 





EXCESS COMMISSIONS. 





Members of Suburban Fire Insurance 
Exchange Questioned as to Their 
Practice. 





Members of the Suburban Fire Insur- 
ance Exchange of New York, are ad- 
vising its management as to their meth- 
ed of paying commissions; this in con- 
formity with a resolution adopted at 
the gathering of the organization last 
month. 

That excess commissions are being 
freely granted in the suburban field is 
a notorious fact and some of the lead- 
ing officers are held to be the most 


San Francisco Losses 

Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 


office in Liverpool 





Surplus, ey EME 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 








funds largely supplied by head 


U.S. Gash Assets, Dec. 31, 1909 $13,885,802.88 
5,119,180.30 
3,238,491.00 
1,427,290.00 
1,051,543.00 


———_—EE__—— 


flagrant offenders in this respect. One 
prominent brokerage firm calmly ad- 
mits that its practice is to pay pre- 
miums upon city and suburban business 
once a month, the account being lumped 
and 15 per cent, deducted therefrom. 
The transaction passes through the 
various city, suburban and brokerage 
accounts of the favored companies and 
the mark of cleavage between the 
proper and irregular rate of commission 
completely lost in the process. 

Another strong office agreed to pay a 
leading brokerage firm flat twenty per 
cent. for his suburban business, which 
it was determined to have. 

These proffers were made not by little 
weak-kneed companies, but by million- 
aire institutions. When the leaders 
disregard their obligations so flagrantly, 
is it to be wondered at that the little 
fellows hold themselves - justified in 
making any sort of a deal that will get 
the premiums, even though the arrange- 
ment violate every rule and regulation 
of the Exchange! 





BARRED FROM ATLANTIC CITY. 





Authorities Prohibit Pyrotechnics on 
Piers at the Famous 
Resort. 





At the request of the hotel proprietors 
of Atlantic City, the authorities of the 
world famous Jersey resort have strictly 


‘prohibited further fireworks exhibitions 


upon the piers. The hotel men com- 
plained that the tranquility of their 
guests and the safety on their property 
was menaced by the pyrotechnic dis- 
plays, and convinced the authorities 
that a prohibitive decree should be is- 
sued. 





IN PENNSYLVANIA AND JERSEY. 





General Fire of Paris Gains Admis- 
sion to Both States—Agency 
Appointment at Pittsburg. 





Admission into Pennsylvania and 
New Jersey has been secured by the 
General Fire of Paris, France, which is 
aiso licensed in New York and Illinois. 
Kntry into other States will be sought 
within a brief time. The Pittsburg 
agency of the corporation has been 
placed with J. B. Serich, of the Nation- 
al Union Fire office. The General Fire 
has gross assets in this country of 
$500,700, consisting of $200,000 corporate 
stock of the City of New York, deposit- 
ed with the New York Insurance De- 
partment, and $300,700 of gilt edge rail- 
road bonds, heid by the United States 
trustees, 

Fire in the livery stable of W. A. 
Thomas, 108 Third street, Troy, N. Y., 
on Friday last, caused a loss estimated 
at $30,000; $10,000 on building and $20,- 


000 on contents. 
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MANY INCENDIARY FIRES. 


BUT FEW CONVICTIONS 





HAD. 





Chief Stagg, of Paterson, Finds it Diffi- 
cult to Get Evidence Against 
Arsonists. 





That many fires of incendiary, ‘or 
of a very suspicious character” oc- 
curred in Paterson, N. J., during the 
year ended June 30 last, was the as- 
sertion of Fire Chief John Stagg in 
presenting the latest annual report of 
his department. 

The chief records that during the 
fiscal year “the department answered 
314 first, 3 second, 12 third, 1 general 
140 telephone and 108 verbal alarms 
of fire; a total of 578 alarms, of which 
22 were fa'se alarms. The great in- 
crease in fires (110 more than the pre- 
vious twelve months) were nearly all 
in the same <ection of the city, ana 
many were of incendiary origin or of 
a very suspicious character. In every 
case the persons were insured to the 
full value of tke goods, etc. Severa! 
cases after investigation by the fire 
marshal and the police department were 
carried to the upper courts, but in 
every instance not enough evidence was 
produced to cause a conviction. One 
person was arrested and convicted of 
sending in false alarms of fire, and on 
being examined as to his sanity, was 
sent to an asylum for treatment. 

“Eighty fires started in brick, store 
or cement buildings; 388 in wooden 
buildings, 74 in other buildings, making 
a total of 542 fires; 533 were confined 
to buildings in which the fire origina- 
ted, 508 to floor, 5 extended to adjoining 
buildings, and 1 extended beyond adjoin- 
ing buildings. Actual loss, $602,403; in- 
surance loss, $586,514; losses on build- 
ings in which fire originated, $453,673; 
exposure loss, $148,730; insurance car- 
ried on buildings $4,104,750. 

“At the following fires the losses 
were $10,000 or over: July 11, 1909, 
Harris Rome and Kitay flats, $21,230; 
at another fire in the Kitay flats, the 
loss was nearly $9,000; August 2, 1909, 
Golby Ribbon Company, $10,850; Jan- 
uary 11, 1910, Cramer & King’s $98,000; 
February 24 and 28, 1910, Kuhlman’s 
flats on Water street, (two fires), $21,- 
809; Van Dyk Furniture Company, etc., 
insurance loss, $251,014. 

Manual Force. 

“The same number of officers and 
men are on the rolls as last year. Two 
men died, and five placed on the pen- 
sion roll. New men were appointed to 
take their places and went on duty 
July 1, 1910. 

Buildings in Department. 

“The placing of a special appropria- 
tion for the repairs to buildings was 
greatly needed. Small repairs were 
made by our carpenter, but many 
houses require extensive repairs, es- 
pecially those which were ised form- 
erly by volunteer companies. 

Horses. 
“Nine horses were purchased by the 
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board and we pow have in service sixty- 
two horses. 
Apparatus. 

“No changes have been made in the 
pieces of apparatus with the exception 
of Engine No. 3 on which rubber tires 
were placed, A new auto-pumping en- 
gine with a capacity of 700 gallons, has 
been ordered and will be placed in ser- 
vice about the middle of September in 
the new house on the corner of Seven- 
teenth avenue and East Twenty-sixtl 
street. It will cover a great deal of 
property on the Eastside which now 
has only three horse companies to 
travel long distances. 

“I would suggest that as soon as 
possible the combination chemical 
and hose wagon used by Engines 2, 
4, 6, 7, 8, be changed to motor driven 
wagons, doing away with ten horses. 
Each of these wagons carrying a sixty 
gallon tank for chemicals and the box 
for larger hose can be readily changed 
by the manufactures of any auto- 
mobile. 

Fire Alarm. 

“Five new fire alarm stations were 
installed making 181 public and pri- 
vate. All stations are either keyless or 
have the key in the box protected by 
the key guard with glass door. All 
boxes were given a coat of paint this 
spring. A number of new stations wil! 
no doubt be required during the year 
as the city is growing fast in the 
suburbs. 


Hose. 

“We have on wagons and at the sup- 
ply and engine houses the following 
amount of hose: Three-inch, 11,850 feet, 
good; two and one-half inch, 13,750 feet, 
good; two and one-half inch, 2,000 feet, 
poor. 

“Two thousand feet of two and a 


half inch hose and 500 feet of two and 





a half inch linen ere purchased 
last year, and a contract has been given 
for 5,000 feet to be delivered as soon 
as possible. All hose was tested up to 


180 pounds and a number of lengths 
were returned to the manufacturers and 
i r relined or new lengths sent in 
place. 





Water Supply. 

“By request following was fur- 
nished by A. W. Cuddleback, superin- 
tendent of the Passaic Water Company: 

“*The following additions and changes 


have been made in distribution 
system during t year 1909: 

““New extension during 1909, six- 
inch pipe, 8,077 feet; eight-inch pipe, 





3,407 feet; tweive-inch pipe, 686 feet. 
New extensions from January 1, 1910, 
to July 1, 1910: Six th pipe, 5,500 
feet; eight-inch pipe, 2,766 feet; twelve- 
inch pipe 1,488. Reconstruction work 
during 1909: Six-inch pipe, 1,929 feet; 

ght-inch pipe, 6,407 feet; twelve-inch 
pipe, 1,284. Reconstruction work from 
January 1, 1910 to July 1, 1910: Bight- 
inch pipe, 466 feet. 

“*The principal improvement effected 
by the work of 1910 to date was the 
connecting of the sixteen-inch main on 
Straight street with the twelve-inch 
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Railroad avenue, through Ce- 
dar street; and the extension of a 
twelve-inch pipe through Bond street 
from Beech street to Past Twenty-third 
street, making an additional twelve- 
inch feed to the important mill district 
developing in the vicinity of Clay and 
State streets, and also making a direct 
twelve-inch feed to the vicinity of new 
school No. 24. 
“There were 
during the year 1909, and eight addi- 
tional hydrants .during the present 
year to July 1, 1910, making the total 
number of hydrants to date 1,408. 
‘During the year 1909 there were 
twenty-five hydrants replaced with hy- 
drants having steamer connections, and 


main on 

















































































fourteen hydrants set 


three additional hydrants have been re- 
placed with steamer connection hy- 
drants during the present year to 
July 1. 


‘Yours truly, 
(Signed) A. CUDDEBACK.’ 
Engineer and Superintendent. 
contract with the Passaic Wa- 
expires in August of this 
builds a new plant 
company again I 


“The 
ter Company 
year, and if the city 
or leases ‘rom the 


would sugsest that the two levels now 
used be inade into one, and that the 
water pressure be raised so that in the 
vicinity of the city hall the hydrants 
having now a pressure of forty pounds 
be raised to eighty pounds. This can 
Le done by making a small distributing 
reservoir on the mountain top. On 
River street we should have ninety 
pounds, and at the Riverside section 
more. In the Riverside section about 


seventy pounds. If pressure were raised 
there would not be any additions in 
ngines for some time to come, and the 
jiepartment could be increased as re- 
quired by placing wagon companies in 
the several sections 
“All hydrants in the fire limit should 
have engine connections, and the old 
style of hydrants, such as the Watson 
and other makes, discarded entirely. 
“You, the board of fire and police 
commissioners, passed an ordinance reg- 
lating the storage and sale of gaso- 
rubbish on prem- 


ach company are 
thly inspection 
, and I am pleas- 
have succeeded 


to keep 





required 
id in a very short 


s which 


> all place 





o be sd in 
ordered by the 
né inspection they 
covered very explo ive stove polish, 
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Rate Reduced for Improvements. 


secause of improvements effected in 
he property of the Chicago Railway’s 
Company, the rate on the line has been 
reduced from 82 to 70 cents. The sched- 
ule now aggregates $12,400,000. It is 
controiled by the Chicago agency firm 


‘ R. W. Hosmer & Co. 





A new ane station is shortly to be 
j 3irmingham, Ala., and the 
council is considering the building of a 
second one. 


NEW YORK FIRE 
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to know whether the Tocal aisha 
tive of an association was an attorney 


ittsburgh Cometretier Thinks $10,000 for service until a suit was actually in- 


Per Year Would Cover Loss of 
Municipal Buildings. 
Occasionally a city official 
jump into prominence by suggesting 
that fire insurance carried on the 
municipal buildings be discontinued 
and an insurance fund created to cover 
any losses which may occur. It is very 
seldom suggestions of this nature come 
from business men, and if they do, it is 
ncticeable that they fail to practice in 
handling their personal affairs what 
ibey preach as a wise course for the 
community. 

One of the latest to volunteer 
ion on the subject of a municipal insur- 
ence fund is E. S. Morrow, city comp- 
troller for Pittsburg. Here is what he 
is credited with saying: 

“The city paid out $21,000 in insur- 
ance premiums in 1909. I am satisfied 
that if the city would pay $10,000 a 
vear into an insurance fund it 
more than cover any loss the 
likely to sustain. For a long 
only serious fire in a city 
the one last winter that 
stroyed the west market 
we did not obtain much at 
from the insurance companies. 
be remembered that a number 
are on duty 


seeks to 


city is 


partially de- 
building, and 
that time 
It is to 
of men 


an opin-* 


would | 


time the} 
building was | 


all the time in most of the |} 


buildings owned by the city, and it 
would be difficult for a fire to gain 


much headway.” 

As a matter of fact a large percent- 
age of property owners might reason, 
as does Mr. Morrow, something as fol- 
lows: 

I have not 
ber of years and might just 
carry my own insurance. What is 
the use paying premiums without 
receiving something for losses. 

The people 
thus and yet like a flas 
out of a clear sky, fire 
end to the other 
of Holyoke 
the 


had a fire for a num- 
as well 


h of light- 
swept it 


sened 

ning 

from one 
The people 


reasoned likewise as to 


could have 


nunicipal insurance, to say nothing of 
San Francises, Baltimore, and a few 
other minor incidents. 

Mr. Morrow is “wise.” He would 


transfer- the burden of payment to 
others even though it came in chunks. 
Admitted to the Co-Operating List. 
Committee of the Na- 
Fire Insur- 


The Executive 
tional Association of Local 


ance Agents has voted to admit to 
the “Co-operating List” the Massachu- 
setts Fire & Marine Ins. Co., of Bos- 
ton, and the Scranton Fire Ins. Co., 


these companies hav- 
the territorial and 
les of the National 


of Scranton, Pa., 
subscribed to 
expiration prinecip 
Association. 


WONT ACT AS RUVOREY. 


ing 


(Continued fro n page 1.) 
that some of these a<sociations havé 
been going along smoothly for upward 


of'- a quarter of a century. However, 
Superintendent Hotchkiss, who is re- 
sponsible for the requirement, takes 


tofore, it was impossible 


INSURANCE STOCKS. 


the stand here 





(Quotations furnished by E. 8. BAILEY, Broker, 66 Broadway, New York City) 
DIVIDENDS Bid Asked 
COMPANIES CAPITAL Approx. When price | priee 
Anni. Div. Payable per ct. | per ct. 
City of New Yor $500,000 10 Q 205 
Commonwealth 500,000 10 JI &J - 
Continental 2,000,000 40) J &aJ 950 
Empire City .. 200,000 8 Jad ‘ 
F idelity-Phenix 2 500,000 Vv v 
German Alliance 400,000 15 JI a&J 
German-American 1,500,000 30 JI a&J 
Germania ($50 1,000,000 18 JaJ 
Glens E alls ($10 200,000 30 JaJ ves 
Globe & Rutgers 400,000 40 ( acne 
Hanover (350). 1,000,000 10 J Z J 205 
ome 3,000,000 30 J aJ 695 
Nassau ($ 200,000 10 Jad 175 
Niagara 1,000,000 20 Jad 305 
North River (3 350,000 10 A&O 165 
Pacific ($25) 200,000 6 Jad 145 
Peter Cooper ($20 150,000 6 JaJ 105 
Stuyvesant ..... , 400,000 10 Jad 160 
United States ($25) ; 250,000 v Vv 70 
Westchester ($10) ........ 400,000 35 F&A | ps 
Willlamaburg Gfty ($50) . 250,000 | 20 Jad | | 400 





of Chelsea could have rea- | 


volume of | 


manager might be 
attorney for some and not others of 
the subscribers, necessitating separate 
suits against all of the individual sub- 
scribers. 

The plan that has usually been fol- 
lowed in cases where actions were 
brought against the associations, is for 
the attorney here to agree with the 
litigant to bring suit against one of 
the subscribers with the understanding 
that the judgment, if any, shall apply 
to all. This has worked very satisfac- 
torily; but, as the superintendent con- 
tends, it naturally would in cases of 
reliable associations, his idea being to 
guard against any that might be dis- 
posed to avoid their obligations to 
citizens of this State. 

There are two ways in which the nev 
requirement of the department may be 


sLituted; also the 


met. One is for the subscribers to js- 
sue powers of attorney designating 
their present attorney as the attorney 
for service—or copies of powers they 
have already issued—and the other is 
for the subscribers to issue powers of 
attorney conferring their designating 
power on their attorney in fact. In re- 
gard to the report that the superinten- 
dent would be made the attorney 
for service, the possibility of such 
a thing happening has been definitely 
settled for one of the large associations 
approached the superintendent with just 
this proposition and Mr. Hotch! 

would not permit it to be done. On the 
whole the new requirement is believed 


to be a good thing as a safeguard 
against unreliable organizations, the 
principal objections to it being the 
amount of labor entailed; the subscrib- 
ers are usua'ly scattered all over the 
country and some of the associations 


> 


have a membership of several hundre 
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Executive Offices - - 


GRINNELL AUTOMATIC SPRINKLERS 


STEAM AND HOT WATER HEATING AND POWER PIPING 


GENERAL FIRE EXTINGUISHER COMPANY 


Provipence, R. I. 








MYRON W. 
New Jersey Office: ENGLEWOOD, N. J. 
SPECIAL AGENT 


OF 


SURPLUS - 


FOR THE STATE OF NEW 

THE 

American Live Stock Insurance Company of Indianapolis 
PAID UP CAPITAL, $100,000 


ROBINSON 
New York City Office: MILLS BLDG. 


JERSEY 


- $25,000 


Correspondence invited from agents where not already committed 








Calumet Insurance Company 
CHICAGO 











AMERICAN UNION FIRE 


INSURANCE COMPANY 
OF PHILADELPHIA 


(Organized and incorporated under the Laws of Pennsylvania) 


JAMES F. STONE 


PRESIDENT 
331-337 Walnut St., Philadelphia, Pa. 


Correspondence invited from Agents where not already committed 
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AGENTS WIN. 
Boston Firm Given Verdict in their 
Suit Against. Federal Insurance 
Company. 





When the Federal Insurance Com- 
pany, of Jersey City, ceased writing 
fire insurance in 1907, its Boston agents, 
Gilmour & Coolidge, maintained that 
under their contingent commission con- 
tract they were entitled to a certain 
sum. The figures were challenged by 
the Company and a law suit followed. 
The court has recently decided the case 
and the findings constitute a very sub- 
stantial victory for Gilmour & Coolidge. 
The decision reads: 

This is a suit in equity for an ac- 
counting between a fire msurance cum- 
pany and its agents. The material 
facts are that the defendants were con- 
stituted the agents of the plaintiff by a 
contract dated September 3, 1903, which 
set out the terms under which the busi- 
ness was to be done. it contained no 
express provision as to termination, 
and both parties assumed that the re- 
lation would be of long duration. On 
February 15, 1907, the plaintiff tele- 
graphed the defendants in substance 
that it had reinsured its fire risks and 
discontinued that branch of its busi- 
ness. The controversy arises as to the 
contingent commission, which may be 
due under this clause of the agency 
contract, to wit: 

“In addition to the above rates of 
commission, @ contingent commussion 
of 10 per cent. will be ailowed you, 
predicated on the yearly profits of the 
agency, computed in the following 
jorm—the first computation to be as of 
September 1, 1904, i. e.— 

“The first year you will be credited 
with the gross amount of premiums 
written, less cancellations, reinsurances 
and returns of every nature on the one 
hand, and debited with commissions, 
postage and other incidental agency 
charges, local board and fire pdatrol 
assessments, local taxes, if any, losses 
incurred during the year and 40 per 
cent. reserve on the net premiums writ- 
ten during the current year, and upon 
the profit balance, if any, thus shown, 
the contingent commussion will be 
predicated. The same methods of com- 
putation will apply the second year, 
and thereafter, with the exception that 
beginning with the second year the re- 
serve that has been debited the previous 
year will be brought down as a credit, 
and you in like manner debited with a 
40 per cent. reserve on the premiumg of 
the current year.” 

It is to be observed tnat this language 
does not specifically refer to the contin- 
gency which has arisen. It must be as- 
sumed, however, that an ending at 
some time of the relationship created 
by the contract was impliedly contem- 
plated. It would inevitably occur by 
the efflux of time through the death of 
one or both of the defendants. The 
language of the clause is general. Its 
purpose is to make a part of the com- 
pensation of the defendants commen- 
Surate with the energy, industry and 
perseverance with which they should 
prosecute their work as agents. This 
purpose is applicable to the relation of 
the parties, whenever the agency may 
cease. The words “predicated on the 
yearly profits” do not indicate an inten- 
tion that no such profits should be as- 
certained in the event of a termination 
of the agency between the annual dates 
fixed in the contract, but rather de- 
Scribe a term of calculation which is to 
be used year by year, so long as the 
contract is in force, and for any frac- 
tion of a year remaining unadjusted 
when the relation of principal and 
agent ceases. See Doe v. Grafton, 18 
Q. B. 496-501. The date was apparently 
adopted for convenience, and was not 
coterminous with the calendar year of 
the agency. Hence the terms of pay- 
ment established by the contract are to 
be applied to the situation of the par- 
ties as it is found to be on February 
15, 1907, and their rights and liabilities 
are to be determined as of that date. 
The plaintiff urges that the word 








“reinsurances” in the contract means 
that in making up the items of the ac- 
count upon which the contingent com- 
mission is to be computed, the actual 
cost to it of reinsuring its risks should 
he charged against the gross premiums 
Evidence was received to show that the 
word “reinsurances” as used in dealings 
between fire insurance companies and 
their agents has a technical meaning of 
agency reinsurance and excludes homeé 
office reinsurance. If there was any 
doubt about its sense, this evidence was 
competent. Jennings v. Puffer, 203 
Mass. 534, 89 N. E. 1036; Way v. Greer, 
196 Mass. 237, 81 N. E. 1002; Smith v. 
Vose Piano Co., 194 Mass. 193, 80 N. E. 





527, 9 L. R. A. (N.S.) 966, 120 Am. St. | 


Rep. 539. Its significance had been so 
confined in all the previous accountings 
between the parties. Although risks 


written by the defendants had occa-| 
sionally been reinsured through the/| 


plaintiff's home office, this expense had 
never been charged against the profits 
of the defendants’ agency. Its context 
in the contract indicates that the word 


| 
| 


| 


| 
| 


was intended to be confined to reinsur- | 


ances effected at the agency of the de- 
fendants, and did not include a total 
reinsurance of all risks by the home 


office, made without the knowledge or | 


consent of the defendants. The con- 
tract must be the only guide for ascer- 
taining the rights of the parties. We 


cannot speculate as to what they might | 


have agreed had the contingency which 


has now come to pass been before them | 


when its terms were settled, nor under- 
take to make what may now seem an 


equitable adjustment of their conflict- | 
The rule which the parties ! 


ing claims. 
have themselves adopted must be used 
to measure their obligations. Accord- 
ing to that rule the contingent commis- 
sion is to be computed, whenever the 
occasion arises for ascertaining it, by 
putting upon the credit side of the ac- 
count the gross amount of premiums re- 
ceived for the period under considera- 
tion (less cancellations, agency rein- 
surances and other returns), and the 
4) per cent. reserve which had been 
used as a debit item at the last previous 
accounting, and charging against it on 
the debit side, expenses, losses and a 
40 per cent. reserve on the net pre- 
miums of the period under considera- 
tion. Upon whatever balance of profit 
is thus shown the contingent commis- 
sion is to be computed. The master has 
found that the word “reserve,” em- 
ployed to describe the item of 40 per 
cent. on the net premiums in making 
up the account, although used in the 
insurance business to designate a fund 
set aside for reinsurance of outstanding 
risks, if necessary, is not limited to 
this meaning but includes also funds to 
pay losses or other expenses of the 
business. In whichever sense it may 
have been used in this contract, the re- 
sult is the same. Forty per cent. on the 
net premiums of any period appears two 
have been adopted by the parties as an 
approximation of the actual cost to the 
plaintiff of carrying the insurance writ- 
ten by the defendants for that period. 
It was credited to them when a new ac- 
count was made up because the real 
losses for the period just ended on risks 
previously written had been then ascer- 
tained. While not an exactly accurate 
means of ascertaining the net profit of 
the business of the agency, it is one 
which can be applied at any time with- 
out waiting for the policies to expire 
in order to determine the net profit 
with accuracy. 
or not, it is the rule made by the par- 
ties, and it is not unconscionable. 
There is no occasion for the court to 
try to take better care of the rights of 
the parties than they have provided by 
their written agreement. 

On the report of the master under 
this rule the balance due the plaintiff 


is $219.48. Let a decree be entered ac- 
cording. 
So ordered. 





The Athens, Ga., agency of the Nor- 


wich Union has been placed with Erwin 


& Company. 


But whether accurate | 
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For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


HAS A 
Cash Capital - - - 


$1,000,000.00 
Cash Assets - - +  $4,395,625.89 ORGANIZED 1859 
Cash Surplus to Policy = 
Holders - + + 82,063,044.01 


Cash Capital... .. $1,000,000.00 


The real strength of an Insurance company is In the con- 





THE MANOVER te cn shesinte’ aoonrance of the sorertey Assets........ 6,562,329.14 

ef tts pelle, Net Surplus 2,008,419.@2 
R. EMORY WARFIELD, President Surplus for Policy 

JOSEPH McCORD, Vice-Pres. and Sec’y Holders....... 3,008,419.02 


WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 7 


HEAD OFFICE 
Cor. William & Cedar Streets 





HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 




















WARREN M. KIMBALL & CO. 


100 WILLIAM ST., N. Y. CITY, N.Y. 


SURPLUS INSURANCE 


REPRESENTING 
22 Strong American and European Stock Co’s. 
IMMEDIATE BINDERS —Guarantee Underwriters. London Lloyds 
PROMPT SERVICE - + . . - LIBERAL COMMISSION 








MYRON W. ROBINSON 


SUBURBAN AGENT FOR NEW JERSEY FOR THE FOLLOWING COMPANIES 
Phoenix Assurance Company of England 
Pittsburg Underwriters 
Girard Fire & Marine of Philadelphia 
Svea Fire & Life of Sweden 
Insurance Company of North America of Pa. 
Boston Insurance Company of Mass. 
LARGE LINES ACCEPTED AND LIBERAL COMMISSIONS ALLOWED 


New York Office, Mills Bldg., 35 Wall St. Englewood Office, opposite Nepot 











Western Reserve Insurance Co. ©'¢velaod, Ohio 


MARS E. WAGAR, President ROBERT E. GOOCH, Sec’y and Treas. 
Statement of January 1, 1910 





BABE soso cncva- gee cecess $481,823.93 
WMSREROE PrOmMlUMs, ........0.00 cccccccerceecesees 131,712.72 
Reserve for Losses........... - sveeodsentas anes 25,934.07 
Accrued Taxes........... sen aonb es _ 3,790.00 
SEE cae docotcses cevensecvessenosonses ; se 250,000.00 
Net Surplus........... 71,327.14 


JNO. A. KELLY & CO., General Agents 
84 WILLIAM STREET, NEW YORK CITY 








The Central Union Fire Insurance Company 


(BEING ORGANIZED) 


ONE MILLION DOLLARS CAPITAL 





Ready for Business about October, 1910. Write at once for agency contracts, 
giving all information possible. Address: 


T. T. KELLY, Secretary, THE CENTRAL UNION FIRE INSURANCE CO. 
Dwight Building, Kansas City, Mo. 








HUDSON UNDERWRITERS 


COMPOSED OF 
Lumber Insurance Company of New York 
AND 
Adirondack Fire Insurance Company 
84 WILLIAM STREET NEW YORK 











LOGUE BROTHERS & CO. 
249 FOURTH AVE., PITTSBURG, PA. 


GENERAL AGENTS 
REPRESENTING THE 
GEORGIA HOME INSURANCE CO. 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 
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THE CHICAGO CONVENTION. 


tiotchkiss, Barry and Barnes Among 
Speakers for Local Agents 
Gathering. 

The state associations are showing 
unusual interest this year in the con- 
vention of the National Association of 
Local Fire Insurance Agents to be held 
at Chicago, September 12, 13 and 14. 
There are a number of important sub- 
jects to be considered at that time of 
particular interest to local agents. The 
program for the meeting has been 
practically completed and includes such 








leading questions for discussion as 
‘Fire Insurance Expenses,” “State 
Rating Laws,” “Uniform Blanks,” 


“Trust Lines and Brokers,” “Qualifica- 
tions for Agency Appointment.” 

Those selected to speak on these 
questions are largely local agents, al- 
though several insurance commissioners 
have been invited to participate, among 
them Supt. Wm. H. Hotchkiss of New 
York, Charles W. Barnes of Kansas, 
and James V. Barry of Michigan. All of 
these expect to be present. 

The Chicago committee having charge 
has selected President Homer W. Still- 
well of the Chicago Association of Com- 
merce to deliver the address of wel- 
come. The response thereto will be 
given by F. G. Lumpkin, Columbus, Ga., 


Vice-president of the National Asso- 
ciation. 
The first day of the convention, 


which opens Monday at 2 P. M., will 
be taken up chiefly with reports of the 
officers and committees. At that time 
there will also be the usual appoint- 
ment of committees on resolutions and 


nominations and the introduction of 
new business. 
The second day of the convention 


will be a busy one, two sessions being 
provided, morning and afternoon. 
These will be comprised chiefly of open 
debates on the subjects designated, and 
provision is also made for the dis- 
cussion of any question of general in- 
terest which the delegates may desire 
to introduce. ’ 

The closing session is to be held 
Wednesday morning, when it is expec- 


ted that Supt. Hotchkiss will address 
the meeting. An excellent attendance 
is looked for from all parts of the 


country, and probably every State in 
the National organization will be rep- 
resented by delegations, and some that 


are not organized. 





MANY iNCENDIARY FIRES. 





(Continued from page 11.) 
which was over fifty per cent. of gaso- 
lene. With little trouble about $10,000 
bottles were returned to the manufac- 
turers, and now we cannot find a bottle 
anywhere exposed for sale.” 
Not to be intimidated. 

When the insurance agents of Pater- 
son discovered that Mayor McBride 
had authorized a series of improvemenis 
for the city’s fire fighting force, five of 
them acting as a committee of the 
Paterson Insurance Association ad- 
dressed him a congratulatory letter. 

His honor took umbrage at several of 
the agents’ remarks, and came back in 
this tart style: 

in reply to your communication of 
July 26, 1910, I would say that the 
writer has at no time anticipated any 
action which you gentlemen might take 
with respect to any recommendations 
regarding improvements in the Fire De- 
partment of this city. 

In my annual message of 1908 I re- 
ferred to the Fire Department as fol- 
lows: 

“I am strongly of the opinion thar 
whenever the financial condition of the 
city will warrant the expenditure, Fire 
Headquarters should be established, 
preferably in the neighborhood of the 
police station, in which the various di- 
visions of the department should be 
centralized. I believe that this would 
tend to greater economy of administra- 
tion, greater efficiency and better disci- 
pline. The discipline of the force on 











the whole has been creditable, but I am 
of the opinion that a high degree of 
training, physically and in the line of 
practical fire work, is strongly indi- 
cated. No man physically incapacitated 
in any way, no man not in every sense 
able-bodied, should be allowed to do 
actual fire service. Such members of 
the department should either be given 
some special service or, if such service 
does not exist, they should be retired. 
Active members of the department 
should have constant physical, practical 
and theoretical instructions in fire ser- 
vice and the saving of life. 

“I desire to call the attention of the 
department to their duty as regards the 
safety of public buildings and all places 
of public resort. Constant inspection of 
such places should be made, and those 
unsafe should be so pronounced and the 
proper measures taken and constant 
supervision exercised over them while 
in use.” 

As rapidly as our finances will per- 
mit, the older members of the depart- 
ment are being retired, as is evidenced 
by the fact that only last month seven 
young and able-bodiea men were ap- 
pointed firemen. 

The suggestion that a _ battalion chie. 
or lieutenant of the New York Fire De- 
partment be employed to supervise a 
system of drills and take charge of a 
training school for firemen is not prac- 
tical, nor would it be advisable. No 
battalion chief or lieutenant of New 
York would be available unless he were 
no longer a member of his department, 
and he could only be retired because of 
disability, old age or neglect of duty, 
and if he were relieved by his own 
department for any one of these causes, 
it would certainly nullify his efficiency 
in this city. The writer has evolved a 
scheme whereby it is hoped to establish 
a thorough and practical training 
school for firemen in this city within 
the next two or three months. 

Not So Bad as Painted. 

It is a matter of much regret that on 
the slightest occasion an increase of 
rates threatened by the insurance 
companies doing business in this city. 
The Fire Department of Paterson is not 
so bad as to make mandatory the 
“radical changes,” so called. Our ap- 
paratus is the equal of that in any city 
in the United States. The personnel of 


is 


the department is rapidly being im- 
proved. New quarters are now being 
erected, several new apparatus have 


been purchased, and only a few weeks 
ago the sum of $50,000 was appro- 
priated, upon my recommendation, for 
a Central Fire Headquarters to be 
erected on Van Houten street. With 
these improvements completed and. the 
suggestions embodied in my annual 
message under date of July 1, 1910, car- 
ried out, I believe we will have a Fire 
Department second to none and one 
that will be well able to cope with any 
blaze that may occur. 

Paterson has been unjustly criticized 
by many of the insurance companies 
doing business with our people; on the 
other hand, I have had the representa- 
tives of several fire insurance compan- 
ies tell me personally that they were 
well satisfied to continue doing business 
in this city. It is a fact that every 
large fire in this city in recent years 
has been charged up to the inefficiency 
of the Fire Department by your asso- 
ciation, and I say now that the position 
you take is unfair and does the city a 
gross injustice. 

I am always pleased to receive any 
suggestions that will tend to the better- 
ment of our city government and I am | 
glad to feel that my recommendations 
to the Board of Fire and Police Com- 
missioners have your hearty approval, 
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“The Leading Fire Insurance Compan: | 
of America.” 


2216 John 
2217 John 


Suburban Dept. 


Telephones { 


FRED. S. JAMES & CO. 
123 William Street New York City 


Head Suburban Agents for 
Franklin Fire Ins. Co. of Philadelphia 
County Fire Ins. Co. of Philadelphia 
National Union Fire Ins, Cu of Pittsburg 
Delaware Ins. Co. of Philadelphia 
Svea Fire & Life Ins. Co., Ltd., of Sweden 


General Agents for 


Calumet Insurance Co. of Illinois 
Mechanics & Traders Ins. Co. of New Orleans 








WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 


This agency affords you unexcelled facil- 
ities for writing your Suburban lines. Our 
territory includes Westchester, Rockland 
and Putnam Counties, Long Island, Staten 
Island in New York State, and Bergen, 
Essex, Union and Monmouth Counties in 
New Jersey. 

Prompt Service 


A. N, Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsley 


W. F. Whittelsey, Jr., ‘‘Marine” Individual Attention 





| 
| 
| 














but I have no hesitation in saying that 
the club which the companies are now 
holding over the heads of our tax- 
payers labeled “Increase in rates” will | 
have but little effect upon this adminis- | 


tration. | 


Any changes in the Fire Department | 
will be made because they are for the 
good of the service and not because of | 
any intimidation, 


A. P. WATSON, President C. H. ECKFORD, General Manager 


Shawnee Mutual Fire Ins. Co. 


SHAWNEE, OKLA. 


WE INSURE MORE OKLAHOMA FARM PROPERTY THAN 
ANY OTHER COMPANY IN THE WORLD 








T. A. DUFFEY 


INSURANCE 


84 WILLIAM STREET NEW YORK 








Lines BOUND and WRITTEN in Excellent Companies throughout 
United States, Canada, Mexico and Cuba 








SVEA FIRE AND LIFE INS. OO., Limited 


Gothenburg, Sweden 
United States Branch, 100 William Street, New York MORRIS L, DUNCAN, U. S. Manager 
ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in dolmg so 


CALIFORNIA INSURANCE CO. 


OF SAN FRANCISCO, CALIFORNIA 
New York Standard Statement, Jan. 1, 1909 








CAPITAL ° . ‘ . ° $400,000 
All Liabilities, including Reserve . $81,653 
Total Assets . ° . ° ° 978,605 
SURPLUS to Poliey Holders . ° 596,952 
Increase in Assets . . ° . 182,618 
Increase in Reserve ° e ° 105,175 
Increase in Surplus ° ° ° 45,764 


This Company has a record unequaled in the 
history of the Insurance business 
FRANK C. STURTEVANT 
MANAGER EASTERN DEPARTMENT 
FOURTH AND WALNUT STREETS, PHILADELPHIA 





CONFLAGRATION PROOF 








WHILDEN & HANCOCK 
105 WILLIAM STREET NEW YORK 


U.S. MANACINC UNDERWRITERS 


Monongahela Insurance Company of Pittsburgh, Incorporated 1854 
General Agents, including New York City 


German-American Insurance Company of Pennsylvania, Incorporated 1873 
Austin Fire Insurance Company of Texas, Incorporated 1902 
Commonwealth Fire Insurance Company of Texes, Incorporated 1903 
Republic Underwriters of Texas, Incorporated 1906 
Central National Fire Insurance Company, Incorporated 1909 


General Agents, New York Suburban Territory 
Philadelphia Underwriters of Philadelphia, Founded 1895 








ges” All Losses Adjusted and Paid Through Our Office -wa 
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AN ADDED PROTECTION. 





Expected that Baltimore’s New Reser- 
voir Will be Ready About 
September 1. 





According to Water Engineer Quick, 
the new reservoir building at Forest 
park, Baltimore, will go into commis- 
sion September 1, thus very materially 
increasing the city’s protection against 
fire. When completed, the new reser- 
voir will have a capacity of 225,000,000 
gallons, “and will comprise an area of 
nearly a mile in circumference. At its 
lower end will be one of the largest 
dams in the country, 400 feet wide at 
its base and nearly a half-mile long. 

“The new reservoir is oval shaped, 
about 1,500 feet long and 700 feet wide, 
with a dip in the east side. The tract 
of land on which it is situated is 
rectangular, about 2,176 feet long and 
1,182 feet wide, inclosing something 
like 59 acres. Comparison with the 
other reservoirs of Baltimore’s present 
water system the new Forest Park 
reservoir ranks fourth in size; Lake 
Montebello, the largest in the chain, 
holds 496,000,000 gallons; Druid Lake, 
429,000,000 gallons; Lake Clifton, 265,- 
000,000 gallons; Forest Park, 225,000,- 
000 gallons; Hampden reservoir, 46,- 
000,000 gallons; Guilford reservoir, 30,- 
00,000 gallons, and the Western High 
Service reservoir, 22,500,000 gallons. 
When the fact that it took three years 
to build the smallest of this great chain 
of receptacles, representing a capacity 
of 1,513,000,000 gallons, is taken into 
consideration it will be readily seen 
that the work on the Forest Park reser- 
voir has been remarkably rapid, a little 
more than two years being required to 
complete the entire job. ~ 





BAD FIRE IN BOSTON. 
Lumber District Suffers Loss of Million 
Dollars—Maijority of Stock Com- 
panies Interested. 


Those familiar with values in the 
wholesale lumber district of Boston, do 
not feel that the estimate of one mil- 
lion dollars, placed by the newspapers 
as the amount of damage caused by 
the fire on Tuesday night, is at all ex- 
cessive. Starting in the yards of 
Blacker & Shepard, at the corner of 
Dover and Albany streets, the fire 
swept south and speedily assumed such 
proportions as to call out practically 
the entire fire-fighting force of the city. 

R. H. Kelvey, secretary of the Lum- 
ber Insurance Company, of this city, 
said that the companies in his office 
were but slightly interested, the district 
being considered a most hazardous one 
by lumber experts. 

The great majority of the stock fire 
insurance companies have lines in the 
burned plants for greater or lesser 
amounts. 





Automobile Insurance Rates. 





Under instructions from abroad all 
Chicago representatives of London 
Lioyds, writing automobile collision in- 


surance, have advanced rates one-half 
per cent. upon all classes except private 
vehicles. They likewise insist upon in- 
serting in policics a clause stipulating 
that the assured must bear the first $25 
of every loss; this because of the large 
— of smal] claims that have been 
ed. 





Exit Another New York Co-Operative. 





On the application of attorney-gen- 
eral O'Malley, Supreme Court Justice 
Lyon of Binghampton some days ago 
authorized the New York Insurance 
Department to take possession of and 
liquidate the Otego Town Fire Insur- 
ance Company, Frederick G. Dunham, 
the chief of the department’s liquida- 
tion bureau, was at once appointed 


special deputy superintendent of insur- 
ance to that end. 

This small co-operative company did 
business only in the town of Otego in 
Otsego County, with but seventy poli- 
cies aggregating $106,000 in force. Its 


failure is due to unusual fire losses in 
1909 and a large loss in June last. As- 
sessments to meet these losses resulted 
in the withdrawal of members and the 
shrinkage of insurance in force, making 
liquidation necessary. An examination 
made last week developed these facts. 
The company joined in the attorney- 
general’s application. 





RETURNING SANITY IN TEXAS. 





State-Rate Making Law Repealed— 
Companies Again Writing 
Generally. 





According to late dispatches from 
Texas all companies are again writing 
general business in the State, the 
Legisiature having repealed the State 
rate making law. The situation so far 
as tariffs are concerned, thus reverts 
to what it was prior to the first of the 
present year. Each company wil! name 
it own rates. 

When the edict went forth ordering 
an arbitrary cut in tariffs some weeks 
ago, a number of companies refused to 
accept business at the new figures 
and it was planned to contest the re- 
duction program in the courts. 

The present attitude of the majority 
business man of Texas, is for less 
legislation, particularly that designed to 
hamper the operation of capital, and 
the Dallis Chamber of Commerce peti- 
tioned the.Legislature to that end. 





$25,000 Loss at Medina, N. Y. 





Through the burning of a garage and 
several adjoining horse barns, the town 
of Medina, N. Y., suffered a loss of Tul- 
ly $25,000 on Sunday last. The individ- 
ual losses are as here given: 

“Frank B. Housell of Lyndonville,au- 
tomobile, $1,600; Dr. Quackenbush, of 
Medina, automobile, $1,950; Lee Par- 
cons of Medina, automobile, $950; Ken- 
nitz & Bridgeman, automobile, $950. J. 
D. Harrigan of Medina, five automo- 
biles, $5,500. A floating insurance pol- 
icy was carried on al] the machines ex- 
ecpt one. William Gallagher suffered a 
loss of $2,800 on his barn, with an in- 
surance of $2,800 on his barn, with an 
surance of $1,500. Mr. Gallagher also 
lost over a dozen winter sleighs, a large 
qnantity of hay, grain and blankets on 
which he carried no insurance. The 
latter loss will probably aggregate $2,- 
000. The A. L. Swett Electric Light 
Company suffered a loss of $150. The 
garage property was owned by S. C. 
Rowen and is a loss of $4,000 with $3,- 
000 insurance. Kennitz & Bridgeman’s 
loss aside from the automobile that was 
insured is about $2,000 which is partial- 
ly insured. No cause of the fire is 
known and a careful investigation has 
failed to produce one.” 

Company Sues for Premiums. 


Suit to recover $10,982.25 premiums 





alleged due, has been brought by the| 
against | 


Dixie Fire of Greensboro, N. C.., 
W. P. Nelson, of Memphis, Tenn. Nel- 
son was general agent for the North 
State before it merged with the Dixie 
last year, and has an offset claim of 
$9,491,490. This figure, 
Company claims is excessive. 
Litigation in Mississippi. 

Hearing in the Tupelo, Miss., suits 
will shortly be held. Attorney-General 
Hudson will shortly visit Tupelo to 
take depositions, after which the cases 
will go to Chancellor Robinson for his 
consideration. 

All outstanding liability of the 
Homestead Fire, of Franklin, Va., has 
been reinsured in the Seaboard Fire of 
Norfolk. 








Following a brief illness Major James 
L. Foley, manager at Cincinnati for 
the Royal Insurance Company, died at 
his home on Friday last. 





Minnesota’s fire loss for June was 
$177,000, as against $70,000 for the cor- 
responding month of 1909 


however, the | 








| 
Verona, N. J., to Lay Further Water | 
Mains. 





THE eg THE PYRAMID 





Four thousand feet of water mains 
will shortly be laid at Verona, N. J., 
the distribution to be as follows: Mal- 
vern Place, 700 feet; Hillside avenuc, 


1,600 feet; Afterglow avenue, 150 feet; 
Hillcrest terrace, 850 feet; Fairview 


avenue, 150 feet and Montrose avenue, 
100 feet. 





Premium Tax in Kentucky Upheld. 

In an opinion the Attorney-General of 
Kentucky, upheld the law of the State 
imposing a tax of 2 per cent. upon all 
premiums paid for insurance, with non- 
represented companies. 
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Needs New Alarm Service. 
While commending the generally effi- 
cient condition of the San Francisco 
fire department, engineers of the Na- 
tional Board of Fire Underwriters 
criticise severely the fire alarm service 
of the city. This they hold to be thor- 
oughly unreliable, and inadequate to 
the tax put upon it. 


















rise-oitae | usiooesa3 
TOTAL LIABILITIES $2,585,953.23 
POLICY-HOLDERS SURPLUS $2,610,064.23 
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An auto fire engine is to be bought 
of the La France Manufacturing Com- 
pany of Elmira, by the city of Olean, N. 
Y. The new machine which will weigh, 
when loaded, 5,000 pounds, is of 67 
horse power capacity, and is to cost 
$5,800. 


The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs for 
Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL SERVICE 
EXECUTIVE OFFICE 
19 Barclay Street, New York 


. AGENCIES 

New Jersey Agency Appointments. 178 Devonshire Street, Boston, Mass. 
“es 161-163 Randolph Street, Chicago, Iil 
Delaware.—Z. D. Merriken, Westville: 1309 Traction Building, Cincinnati, O. 


Rate-cutting in St. Louis has now 
:eached the sprinklered business 











ava ; Seno. 731 Wabash Building. Pittaburg, Pa 
L. J. Osborn, Beach Have n. Fidelity +08 Dwight Building” Kansas City’ Mo 
Phenix.—C. J. Elgersina, Garfield. Fire 915 Postal Building, San Francisco, Oal. 
Association.—R. Robbins, West Col- 326 Central Building, Seattle, Wash. 
lingswood. Hartford.—De Vries, Knox Utica Fire Alarm Telegraph om 0%. 
& Cummings, Passaic: R. M. Offord, The Northern Electric & Mfg Co. Ltd. 
Passaic. Ins. Co. of State of Pa.—J. M. Sintetesh@liis Boalt calontreal. Can 
Cody, Phillipsburg. Jefferson.—Charles paneen’ Y=? Tdiapuamvens. boat Alvien 
Fitchel, Oxford. Massachusetts F. & M. Colonial Trading Co., Ancon ; 
—W. S. Rosenstranch, Newark; Fell & Canal Zone, Panama 


° . * P. Danforth, 1060 Calle Rioja, 
Moon, Trenton. National—R. W “* mae ina .. ae ~ Republie 


Bowker, Mt. Holly; John Hanson, Perth Sea eae 
Amboy; C. B. Hatch, J. A. Forsyth 
ASSURANCE CO. 


Camden; J. E. Ruhl, Vineland; W. F. 
of Toronto, Canada 














Ware, Millville. New Hampshire.—J 
VY. Morrissee Co., Passaic. Pennsy!l- 
vania—W. W. Ramsey, Roselle. Phoe- 
nix Assurance.—R. M. Offord, Passaic 
Phoenix, Conn.—Michael & Bigenranch 
(‘o., Jersey City. Standard, Conn.—S 
(. Bishop Co., Elizabeth; A. P. Holden, 
Paterson. Svea—G. B. D’Ippolito & 
Son, Vineland. Washington.—Newman 
& McBain, Jersey City; Robert O’Gor- 
nian, Newark. 
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Assets 
Surplus in U.S 
HON. GEO. A. COX, President 

W. R. BROOK & JOHN HOSKIN, K. C., LL. D 


fice Presidents 


Hl. MEIKLE, General Manager 


$2,377,303.37 
889,248.07 





E VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 





Commercial Union Assurance Company 
(Limited) 
OF LONDON 


PINE AND WILLIAM STS., 








NEW YORK CITY 








—— 


ORGANIZED 1865. 


Virginia State Insurance Co., _°f Richmond 
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Office: Company’s Building, 407-409 Walnut St. 
@rganised 1817. Incorporated 1820. Charter Pepetual. 
Cash Oapital, $500,000. Assets, $7,301,261.56, 
B. O. Irwin, Pres. @, 8. + sae Vice-Pres, 
M. G. Garrigues, Sec. and Treas. 
R.N. Kelly, Jr., Asst. Sec. and Treas. 
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CASUALTY AND 


SURETY HAPPENINGS 





NEW LIABILITY SCHEDULE 


NOW READY FOR DISTRIBUTION. 





Companies Prepare Rates for Work- 
men’s Compensation—To Cover 
by Endorsement. 





The work of preparing basis rates 
which could be applied to liability busi- 
ness in New York State under the new 
effect on Sept. 1, 


laws .which go into 


was practically completed at a meet- 


ing of the general liability committee, 
which was held at the offices of the 


Ocean Accident & Guaranty Corporation 
yesterday. 

It is impossible to indicate in a gen- 
eral way just what the increase in rate» 
will amount to. There are two separate 
schedules to be considered. First there 
is the liberalized Employers’ Liability, 
which has caused a considerable ad- 
» in some classifications and not in 
others. It 


is the new feature of “com- 


pensation,” however, that has broughf 
about the greatest changes, rates for 
this class of indemnity being anywhere 
from 50 to 1000 per cent. higher than 
those under the old classifications. 

A general meeting of the liability 
companies has been called for tomor- 
row, at the offices of the Employers 


Liability Corporation in this city, when 


the new rates as prepared by the gen- 
eral committee will be ratified by the 
ompanies There will be no agree- 
ment among the companies as to the 
enforcement of the new rates and they 
will merely be accepted as advisory. 
Considering that the new rates repre- 
sent the combined experience of the 


companies and the recommendations of 





the foremost liability underwriters in 
the business, no company will venture 
to do much rate-cutting in this un- 
nown field 

The v schedule is one of the mos 
valuabl hat ever b prepared. 
The urgency of t situation forced the 
companies to co-operate as a methoa 


of mee ting the 


new conditions, and 
result, they l 


as a willingly laid before 
the <« all of their 

available. Several 
I Hartf 


nferences experience 
sessions have been 
ord,where all of th 
i had access 


valuable records of the Travelers, and 


a at > com- 


nies represented to the 






the Aetna. The Liability Conference 
was also drawn whpon for statistics 
which aided in preparing the schedule. 

Although the new rates were com- 
piled with special reference to the con- 
ditions in New York, they are by no 
means to be limited in their applica- 
tion to this State. The whole rating 
question has been gone over by the 
companies with the idea of furnishing 
a basis for liability and workmen’s 
compensation rates that will meet, not 
only the New York requirements, but 
any future liberalizing of the work- 
men’s compensation in other States 

All of the seven companies that have 
been working on the new schedule have 
sent out notices to their agents and 
policyholders to the effect that present 
liability policies do not cover ‘‘com- 
pensation” or the provision for pay- 
ments as permitted by the amended lia- 
bility law. The assured are notified 
that the companies will issue special 
policies to cover the increased hazard. 


Cleaning and Guaranteeing Time Locks. 


The y of the Washington 
Bankers Assowiation, at the lately held 
innual meeting of the organization, re- 
upon the guaranteeing of the 


secretary 


porte d 


time locks. He stated that the arrange- 
ment entered into over a year ago, 
whereby the Yale & Towne Manufactur- 
ing Company and the J. M. Mossman 
Company agreed to clean and guarantee 
the time locks belonging to members 
of this Association at a price of $9 per 
lock including the guarantee, had 
proven very satisfactory. This agree- 
ment, the secretary held, affords an ac- 
tual saving of from $1 to $6 per lock. 


WILL BE A MEMORABLE MEETING. 





Highly Interesting Program Arranged 
for Next Gathering of Liability 
Insurance Association. 


If the program as arranged by the} 


executive committee of the Liability 
Insurance Association be carried out in 
anything like its entirety, the forth- 
coming gathering of the organization 
to be held in this city on October ly 
and 20, will indeed be a memorable one. 

Instead of seeking to crowd through 
the work in a day as has been the 
practice theretofore, two days will be 
given over whoiiy to it, and the predic- 
tion can safely be made that the time 


could not be used to greater advantage. | 


It is planned to have addresses pre- 
pared by Federal and State government 
representatives, sociological workers 


leading business men, attorneys and la-| 
bor leaders who have devoted especial | 
compensation | 


study to workmen’s 
problems. 

Members of all State commissioners 
appointed to consider employers liability 
laws, and all governing insurance 


e 
Oi- 


ficials will be invited to be present and | 


to take part in the discussions, to the 
end that the subject may be reviewea 
in all of its phases. 


HOW COMPANIES VIEW IT. 





Several Offices Will 
from Louisiana Because of 
Obnoxious Law. 


Two companies, the United States Cas- | 


ualty, and the Great Eastern Casualty, 
of New York City, have already an- 
nounced their intended withdrawal from 
Louisiana, because of their objection to 
the recently enacted 
that State, and it is highly probable 
that other offices will act similarly. 
The Fidelity & Casualty Company 
will continue to operate in the State, 
and the Preferred, while remaining, will 
not to write new business. 
Other companies have the matter under 
careful consideration, and the strong 
probabilities are that several will con- 
clude to get out of the State, rather 
than to comply with the regula- 
tions of a law so manifestly unjust as 
; the Wimberly statute. 


seek 


seek 





New Liability Law for Washington. 





the latest State to 
employers liability 
law, Governor Hay having named a 
committee of five to prepare data to 
that end. When the work is completed 


Washington is 
agitate a general 


a measure embodying the recommenda- | 


WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE COO. OF PENNA, 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgie. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Onle 


100 WILLIAM STREET - - - - New York 


tions of the committee will be offered 
at the next session of the State Legisla- 
ture. 


Although the premium reserve of 
the United States Fidelity & Guaranty 
Company on June 30 last, exceeded by 
$113,530 that had at the cluse of 1909, 
the Company yet managed to increase 
its net surplus during the period over 








$260,000, the latter item now being 
$773,397. 
Dissatisfied with the workings of the 


rank 


noma 


guarantee plan, many of the Okla- 


banks that adopted the scheme, 


are reported as returning to the Nation- 
al system, 





Likely Withdraw | 


Wimberly law in | 
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FIRE INSURANCE 





24 COURT STREET 


GERMAN AMERICAN INS. CO. OF N. yY. 
PHOENIX INS. CO. OF HARTFORD, CONN. 
SPRINGFIELD F. & M, INS. CO. OF MASS. 


J. M. DONALD, AGENT 


BROOKLYN 














H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY, N. J. 


Representing Eighteen I eading 
Fire Companies 





for a 
Atlantic City and Vicinity 
Have desirable opening for 
another strong company. 


0. 0, LAUGKNER INSURANCE AGENCY 


57-59 William St. 355 Palisade Ave. 81 River St, 
N. Y. City Jersey City Hoboken 





FIRE INSURANCE 
New Jersey writing agents for twelve of the 
leading companies, including 
Westchester Aachen & Munich 
Niagara St. Paul F. & M. 

Springfield F. & M. Teutonia 
Firemans (of N. J.) Central National 


New Jersey Lines Bound in New York Office 


LeROY P. GREGORY 
General Mgr. 


L. KRETSCHMANN 
Mgr. N. J. Dept. 








Louis Schlesinger 


Union Bldg., Newark, N. J- 


FIRE INSURANCE 
—-REPRESENTING— 


Glens Falis Albany 
Buffalo German Dixie Fire 
Security Ins. Co. of No. Am. 


| 
| 
| (of New Haven) 


—FOR— 
NEWARK and ESSEX CO. 


Exceptional Binding Facilities for New York 
Brokers. Phone our Expense 





JOHN C. PAIGE CO. 
INSURANCE 
G5 KILBY ST. BOSTON, MASS, 








TALLMAN & SEARS 
NEW YORK AND NEW JERSEY 
SUBURBAN AGENTS 
FIREMEN’S INSURANCE CO. OF NEW JERSEY 
ST. PAUL FIRE AND MARINE INS. CO. 
OF MINN. 

80 WILLIAM ST., NEW YORK CITY 








ARNOLD & WANNEMACHER 
REPRESENTING 

Teutonia of Allegheny, Pa. 

| | Humboldt = of Allegheny, Pa. 

| | German American of Pittsburgh, Pa. 

| | Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 


LOUIS SHERWOOD 


REPRESENTING 
Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 





EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 











HERBERT BUXTON, Pres. and Mgr, 


Buxton Insuring Agency 


63 William S8t., New York 


Excess Lines handled anywhere. 
connections at Lloyds, London. 
CORRESPONDENCE SOLICITED. 


Good 


SURPLUS LINES 


D.C. SCHUPP & CO. 
159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 

















NEW YORK TORONTO 
LONDON CHICAGO 


McLEAN STINSON & CO., Ltd. 


|| Surplus Line Underwriters 
| 43 CEDAR STREET 
New York 
Telephone 264 John 
$25,000 Binder at London Lloyds 











SURPLUS 





WE solicit your patronage 
and assure careful at- 
tention to your interests. 


W. C. FARRAR & CO. 


General Agents 
GERKE BUILDING 
Cincinnati, O. 
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HAS LIMIT BEEN REACHED? 


IN LIBERALITY OF CONTRACT. 





Possibility that “Frills” May be Trim- 
med in Personal Accident In- 
surance Policies. 


Within a short time a meeting of the 
executive committee of the Internation- 
al Association of Accident Underwrit- 
ers is scheduled to be held at the Hotel 
Teneyck, Albany, N. Y. 

Prominent among the subjects that 
will be given very earnest consideration 
at the gathering, it is understood, is 
that of “special features,” in present 
policy contracts. There has been a 
growing conviction in the minds of not 
a few company executives for sometime 
that in the mad scramble for business, 
the policy has been liberalized to an 
absurd degree, and that the prospects 
for money making in the business were 
becoming more and more remote. The 
time was when the profit margin in per- 
sonal accident insurance was a_ big one, 
and the assured was perfectly content 
with the contract sold him. As the 
strife for premium income became more 
severe, competing company officials 
racked their brains for the devisement 
of new features that would induce busi- 
ness to their respective offices. And 
with the granting of additional benefits, 
there was a corresponding elimination 
of former restrictive clauses, to the 
end that the very walls of safety seem- 
ed imperiled. é 

The granting of double benefits for 
travel injuries; specific allowances for 
surgical operations; accumulations, 
and beneficiary insurance are a few of 
the concessions granted under the mod- 
ern policy, and for which no additional 
premium is charged the assured. That 
tnese benefits are of a positive nature, 
been emphasized to the companies 
with peculiar force of late, and the 
strong existing sentiment among man- 
agers is that the time for counter ac- 
tion has arrived. 

The feeling of conservatism while 
mainly attributable to the experience 
had, is partly influenced by the unusual 
activity of State officials in seeking to 





has 


regulate the detailed affairs of the com- 
panies, and the conviction that this dis- 
position will increase rather than the 


rse in future. 

In view of the expense and annoy- 
auce to which they have lately been 
wbjected through the enactment of 
special legislation in New York, Minne- 

ta and Massachusetts, managing un- 
‘writers are convinced that the time 
for “sail trimming” has arrived, and in 
future we may expect a_ curtailment 
rather than a further granting of 
“frills,” in personal accident contracts. 











ACCIDENT & HEALTH INSURANCE. 





Broad Field Offered for Writing the 
Business in this Country— 
Some Figures. 





“According to a United States Census 
report,” says the “Employers’ Liability 
Commentator,” out of every hundred 
deaths in this country “ten are due to 
accidents. 

“One authority estimates the loss in 
earnings in the United States from ac- 
cidental death and incapacity at $250,- 
600,000 a year. 

“The generally accepted proportion 
of accident policyholders who receive 
‘indemnity to the total number of policy- 
holders is one in seven. 

“As regards illness one text-book 
states that the average illness per in- 
dividual per annum is nine days. 

“Mr. Frederick L. Hoffman, statis- 
ucian of the Prudential Insurance Com- 
pany, places the annual loss from sick- 
hess at $284,750,000. 

“There are about 10,000,000 cases of 
liness each year, but only about 1,000,- 
™) deaths. Life insurance provides in- 
demnity in case of death, but protection 
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in case of illness is secured only by 
health insurance. 

“In a list of many hundreds of death 
claims paid by one of the largest life 
insurance companies covering one 
month, only three diseases caused a 
larger number of deaths than were the 
result of accident. Those diseases were 
consumption, heart disease and Bright’s 
disease. 

“The above are but a few of the 
many arguments which may be advanc- 
ed as illustrative of the necessity of in- 
surance against loss from accident or 
illness. They are general arguments. 
Every solicitor knows of specific in- 
stances of unusual, unavoidable and in 
many cases almost inconceivable acci- 
cents which used especially in the lo- 
cality of the occurrence make the very 
best arguments. The known circum- 
stances of the injured person or of his 
family often prove the unquestionable 
value of insurance. 

“The risk of loss can be clearly 
demonstrated. The chance cannot be 
avoided. Some accidents are unavoid- 
able. Taking care of one’s self will not 
protect one against another’s careless- 
ness. The most precautious individual 
will occasionally lapse. Indoors or out- 
doors, at home or abroad, at work or at 
play, the complexities of modern living 
entail more risk of accidental injury 
than ever before. 

“The remedy for the financial loss is 
in the protection afforded by disability 
insurance. It is no longer a question of 
theoretical value. Its worth has been 
practically demonstrated, and the mag- 
nitude of the business shows the ac- 
ceptance of the fact. The growth of 
the business has been rapid. In 1909 
the accident premiums received by 
twenty-one companies amounted to $13,- 
(014,016. In 1900 those of the companies 
that were then doing business received 
only $6,324,890. The increase was more 
than 100 per cent. The combined ac- 
cident and health business in 1909 pro- 
duced a premium income of $25,186,711, 
approximately four times that of 1900, 
when health insurance was only begin- 
ning to be written. 

“The field is broad. The agent's op- 
portunity is almost unlimited. Only 
the surface has been scratched. The 
siatistics show not only an increase in 
volume each year, but that the later 
years have larger’ percentages of 
increases than the earlier years 
with their comparatively smal] volume. 
Consider for a moment that almost 
every business and professional 
man is eligible for the insurance, and a 
little reflection will show how small a 
proportion of the whole can be insured 
for the premium now obtained, and in 
the totals given above are included 
iarge amounts for industrial insurance. 

“The policy contracts have broadened 
with the growth of the business. Pay- 
ments have been increased, conditions 
greatly liberalized and restrictions al- 
most entirely removed. The insurance 
is, therefore, easier to sell, while it 
yields large commissions, which being 
paid annually, become a permanent 
source of income. 

“We wish our agents to grasp the op- 
portunity. We wish them to reap their 
share of the harvest. We desire to see 
our incomes, as well as theirs, greatly 
increased from this source. The re- 
markable results achieved by some of 
our representatives have demonstrated 
that it can be done if earnest and in- 
telligent efforts are exerted. 

Making Progress. 

Notwithstanding an initial expense 
for printing, advertising, licenses, etc., 
aggregating some $10,000 the Kansas 
City Casualty Company of Kansas City, 
Mo., is able to show an increase in its 
essets as of August 1, of over $5,000. 

The claims to date have been less 
than $500. 


October 18th is the date fixed upon 
for holding the seventh annual meeting 
of the Board of Casualty & Surety Un 
derwriters. The sessions will be held 
at the Hotel Plaza, New York City. 


UNION NATIONAL ACCIDENT 


VAN WINKLE GENERAL M’G’R. 
Philadelphia Institution to Push for 
Business Conservatively—The 
New Leader. 





In the selection of Winant Van 
Winkle as general manager of its 
agency force, in charge of the develop- 
ment of its business, the Union Nation- 
al Accident Company of Philadelphia 
has selected one of the high-grade 
young men available for such an im- 
portant position. Mr. Van Winkle left 
for Philadelphia Monday to asume his 
new duties. 

The Pennsylvania Insurance Depart- 
ment recently completed an examina- 
tion of the Union National, and the 
company also had an independent in- 
vestigation by an audit company of New 
York. The report of each shows a cap- 
ital and surplus in excess of $150,000. 

It is the intention to cease writing 
all lines of business excepting persona! 
accident and health, which branches will 
be conducted on a conservative basis. 

As the business progresses it is the 
purpose to add new lines, but with each 
new departure the capital stock will 
be increased to the extent of $50,000. 

The company is now licensed to write 
in Pennsylvania and is making appli- 
cation for permission to do business 
in Ohio. New York, New Jersey and 
several of the Middle Western States 
will be entered later. 

Mr. Van Winkle. 

The new general manager, Mr. Van 
Winkle, though but a young man, has 
had an extended and valuable experi- 
ence in the business. 

First he entered the local agency field 
and followed this work with that of 
executive special agent and special ad- 
juster. 

It was with the United States Casu- 
alty Company that he received his initial 
home office experience, where he was 
assistant manager of the accident and 
health department, a ] 
tained until the entry to this country 
of the Norwich & London Accident So- 
ciety, when he resigned his post with 
the United States Casualty to becom< 
assistant U. S. manager of the Nor- 
wich & London. He remained with 
latter institution until its retirement 
from this country. 

Mr. Van Winkle is a man of excep- 
tionally good character and may be de- 
pended upon to conduct business along 
the most creditable lines 

Additional space has been taken for 
the Philadelphia offices and prepara- 
tions made for a progressive | 
campaign. 

The president of the Union National 
Acident is James A. Flaherty, the chief 
otacer of the Knights of Columbus, and 
a man of national prominence 
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Usiness 


“ENTHUSIASM.” 


its Possession Indispensable if Success 
is to be Attained in Insurance 
Soliciting. 

Be the insurance solicitor ever so 
well equipped in other directions, if he 
lacks a goodly stock of enthusiasm he 
can never hope to attain a large meas- 
ure of success in his calling. The value 
of this admirable trait is thus set forth 
by H. A. Rigg, of the Genera! Accident, 
in the July number of the Company's 
“Review”: 

“Whatever has been accomplished in 
war, love or landing an application in 
health and accident insurance at a dol- 
lar a month, has been done through en- 
thusiasm—to a large extent at least 
that spirit that envelops one who de- 
sires an end and who finds joy and 
pleasure in his work. Let a man set out 
to conquer, let him set out to achieve 
a record in some ficld and the more 
intense his fervor, the more diligent 
his plodding, the more loyal to his em 
ployer, so much sooner will the de 


sired end come about, for these things 
are certainly parts of enthusiasm. There 
is no better proof than actual facts and 


experiences all around us. We can see 
on all sides where some one has 
achieved fame or fortune, and that one 
certain requisite was enthusiasm. 
Young men and old ones are constant- 
iy told of the success of this or that 
one man eminent in art, 
literature, drama, business or politics, 
and how enthusiastic and persevering 
he was to accomplish a set object. The 
beauty of it is that enthusiasm is prob- 
ably a more dominant feature in the 
monthly health and accident business 
than in any other business, and the 
agent who would be indifferent to his 
work, who lets matters shape their own 
ends, has, by this lack of loving to do, 
vlready failed 3ut on the other hand 
he ‘live wire’ who is invaluable to so- 
ciety because he is a producer, is forg- 
ing ahead. He is fuli of enthusiasm. H« 
es things ahead that wi!l be met a 

they come. He sees a future that he 
will court. He knows that another app 
landed is a commission and an increase 
in his business; while the more indif- 
rent agent lets it pass and of course 
says pleasant things in the meantime 


Cases in Point. 


science 





“I have in mind several record 

peaking of actual facts as evidences 
One was in a district which had ac 
juired a dry rot. Realizing that this 

uld be turned to good pay, one of our 


resent agents made arrangements 
over. [n two or th 
had written thirty apps with the policy 





ee weeks he 














on each one. This is not phenor 
enal, but typical of what a real en- 
] astic fellow can do. Another agent 
comes to mind who had no experience 
n our branch of insurance, though } 
had been an old life mar He starred 
n our business and in three wee! 
iy had written fifty apps and collect- 
7 +} nol r ft > on all two Th Re 
r party is the personification of er 
husiasm itself, and we are sure that a 
ord like this will carry us out in ft] 
atement. It is peculiar, too, that 
mos instane the enthusiastic mat 
Ines not mind reverses. On the ot! 
hand \ yrove the man and the earn 
f his purpose. When, for 
e, lap , one of the chief difficul 
if the ent’s work, present then 
\ ! tht th n liate 
Hi s the 1m lap sa 
2 mea money sa iz. He do 
) v lapse. H s huma 
ut h . s lots that } } ‘ 
ic a t would let s é He sa 
"ra 1 rece 9+ hie wo xv} ther 
vrit ar inp, seftrT YY a claim ¢ 
¢ to sa 1 lapse. H ’ na 
t oO mnlv to tl ) fi 
hom he wo but ¢ NUE 
u hi hh We ] ¢ hin 
‘ se he car », act or p 1 He h 
yr 1siasm If 1 wo | 
make 1 sue cess of 1 worl a 
hich means make mone you wo 
I \ to cultivate it. Enthuse your 
viro eY It s often no sible 
convert th wont-he-ir } to a he 
ever hy h r loval * ir worl 
,4v in ynurnosce D rsi tant, iv ith vert 
ing a bore hones ty exnlaini 
vervthine about the policy von e 
1da—well being in love with vw 
worl hi retie ahont it.” 


the various surety 
Ohio, 


business in 4 
week, the Surety Club 








ganized, composed of 

agents of surety — 

in this territory. C. C. Connell, of Lis 
bon, of the Fidelity & Deposit Con 
pany, was elected president; and J 
S. Mosserove of Columbus, Central 
Ohio manager of the American Surety, 
was elect } \ e-president and secre 
tary. Other offi rs will be e] ted 
later, when tl rmanent organizatio 
s f 1. R 1 4 y meetings 
wi 1. To ] r busines 
m to shuses ar 

for t} 

rrganization 
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VICTORY FOR SURETY COMPANY. 





Porto Rico Defeated in its Effort to Col- 
lect $100,000 from Title Guarantee 
& Surety. 





The opinion of Judge R..W. Archbald, 
of the Middle district of Pennsylvania, 
that the “People of Porto Rico,” in their 
suit against the Title Guaranty and 
Surety company, of Scranton, to recover 
$100,000 on a construction bond, did nov 
prove damages, has just been affirmed 


by Judge Buffington, Judge Gray and 
Judge Lanning of the United States 


Court of Appeals. The case will prob- 


ably be carried to the United States 
Supreme Court. 
The suit grew out of the failure of 


the Philadelphia Construction Company 
to complete an electric railroad for the 


government of Porto Rico. The con- 
tract was let in. 1898, and the surety 
company went on the bond of the Phila- 


delphia concern. Delays, the changing 
of the franchise and the repeal of an 
ordinance are assigned by the defend- 
ants as the reason for the road not 
being built. 

The suit hinged on the place in which 


we contract and bond were made. 
Under the laws of Pennsylvania the 
laintiff must prove damages. The 
Spanish code, which governed , Porto 


Rico in 1898, does not make the proving 
f damages necessary. 
When the case was tried before Judge 


\rchbald he instructed the jury to re- 
turn a verdict in favor of the surety 
ympany. He refused an argument for 

new trial and the plaintiff went to 


The three judges 
opinion, 


the Court of Appeals. 

n that court concurred in the 
sustaining Judge Archbald. 

FIDELITY & DEPOSIT INTERESTED. 

baltimore Company Reputed to be on 

Bond of Failed Contracting 

Concern. 

With assets of $640,110 

f $660,000, the Fe 


and liabilities 
Contracting 





guson 


Company of New York City, went into 
he hand of a receiver last week. 
1mong other large contracts had by the 
oncern is one on the New York State 
Barge Canal, the bond for which is un- 
erstood to have been written by the 
Fidelity & Deposit Company of Balti- 


guaranteeing 


Ferguson Con- 


re, th oftice 
> undertaki 
acting Company. 
Barge Canal Business. 

A surety underwrit who has follow- 
d barge canal business closely, ‘7s 
rongly of the opinion that surety com- 
panies interested will have to assume 








ome heavy obligations before the work 
now in progress shall have been com- 
pleted. The task assumed by the con- 
tractors is a difficult one, and new to 
everal of the firms undertaking it 
Phere has already been a great deal o 
quiet dissatisfaction with conditions 
ncountered and the State’s engineers 
el cli 1 to be o lenient in 
uling with t rs, who after a 
ob ha een awarded them maintain 
at feature it developed concerning 
which th W > previou ignorent. 
In their eagerness to grasp the size- 
able premiums produced by canal busi- 
Less some surety companies are re- 
puted to have neglected securing in- 
dividual ndemnitors, relying wholly 
upon the assets owned by the contract- 
ing firms. If such, indeed, prove to be 


the case, the 


officers adopting this fool- 
ish practices are likely 
: 


to have a rude 


New Jersey Agency Appointments. 








Continental Casualty.—D. T. Miller, 
Camden; Edward Young, Trenton. WNa- 
tional Casualty.—W. E. Giles, Newark. 
New Amsterdam.—R. M. Offord, Pas- 
aic; Jacob Weber, West Hoboken. 


S. Sheldon, 
Henry Schwinn, Jr., New- 

Casualty.—4; oO. 
1; C. P. Halyburton, 


Pennsylvania Casualty.—J 
Albert Daub 
ark Philadelphia 


Dy Ippo oO Vinelan 


Camden. 
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FRATERNAL DECISIONS. 


(Continued from page 6.) 
as shown by the American Experience 
Tables of Mortality based upon his age 
at the time of entry, and shali be credit- 
ed with all payments made by the mem- 
ber during the membership.” A mem- 
ber held a certificate for $1,000, pay- 
able to her beneficiary after death, but 
one-half that amount in case of total 
and permanent disability. She claimed 
permanent disability on account of sick- 
ness and the lower court rendered judg- 
ment in her favor, which the Supreme 
Court of Iowa affirmed, saying in part: 


“The contract does not provide that 
payment thereunder shall be made 
from the proceeds of an assessment. It 
says that ‘in the event of her death 
* * * her beneficiary shall receive 
an amount equal to the mortuary pro- 
ceeds of one assessment not exceeding 
the sum of $1,000.’ Under this contract 
the amount to be paid was $1,000 un- 
less an assessment would not yield that 
amount (Thornburg v. Life Association, 
122 Iowa, 266, 98 N. W. 105), and the 
beneficiary is entitled to a money judg- 
ment, and for the amount named, un- 
less the association shows that at the 
time of the death an assessment of its 
membership would not have yielded 
such sum. * * * 

“The provision in the contract of as- 
sumption that the plaintiff’s certificate 
shall be charged with the amount which 
each of the members would pay during 
his expectancy of life as shown by the 
mortuary tables was pleaded by the 
defendant; but no proof seems to have 
been offered cn the subject. Appellant 
now claims that it rested upon the 
plaintiff to show the amount she would 
be entitled to under such scaling pro- 
vision. By the terms of her contract 
with the appellant, she was to pay the 
same rate which she had theretofore 
paid and it was only in case she did 
not live out her expectance of life that 
her certificate was to be charged with 
any amount. Primarily, she would be 
entitled to the face of the policy, and 
this amount cculd only be reduced or 
changed by proof that it fell under 
some exception to the rule. In other 
words, if a proper charge might be 
made against the certificate, it was in- 
cumbent upon the defendant to so plead 
and prove. The instant case is not 
similar to Congower v. Ass’n. 94 Iowa, 
499, 63 N. W. 192, and is therefore not 
ruled by the holding there.” 

Wasson v. American Patriots 126 N. 
W. Rep. (low2) 778. 

Beneficiary—In Absence of Surviving 
Wife, Child or Parent, or Designation, 
Fund Reverts to the Order.—The con- 
stitution and by-laws in force at the de- 
mise of a member provided that the 
benefit shall be payable ist to the 
widow, if any, 2d, to the children, if 
any, and if none then to the father or 
mother, if any, and if there are none of 
these, the member may designate in the 
lodge book to whom the endowment 
fund shall be paid: provided, however, 
that the person or persons designated 
shall be either affianced hwhband or 
wife, a child by legal adoption, a rela- 
ive or dependent, and that no declara- 
tion other than the one entered in the 


lodge book shall be considered suffi- 
cient. 
The member died without widow, 


child or parent surviving, and without 


having made a designation in accord- 
ance with the by-laws. His surviving 
brothers and sisters claimed the bene- 
fit as next of kin. There was judgment 
for the Order in the lower court, which 
the Supreme Court, App. term, New 
York affirmed, saying in part: 

“The appellant, however, contends 
that the change in the constitution 
made thereafter shows an intent that, 
whether or not a designation is made, 
the amount of the death benefit was to 
be paid, and the only effect of a desig- 
nation, if made, js to divert the pay- 
ment from the next of kin to the desig- 
nated beneficiaries. I fail to find such 
an intent in the new constitution. The 
defendant is a fraternal order, and one 
of its purposes is to provide for the 
families of its members. For this pur- 
pose it has instituted a system of death 
benefits. These benefits are payable to 
the wife, children, or parents of the 
members, without requiring a specific 
designation, apparently upon the theory 
that these persons are naturally en- 
titled to the bounty and protection of 
the member. If the member has no 
relative, of this degree, but has other 
relatives or persons, dependent upon 
him, he may designate such relatives 
of persons, or any of them, as bene- 
ficiaries to whom the death benefits 
are to be paid. The order has no in- 
terest in enriching the. estate of the 
member, and has never agreed to pay 
any death benefit to his estate. A fail- 
ure to designate involves no forfeiture 
of the right of the member, to a death 
benefit, because the member has no 
right to the death benefit. He has sim- 
ply a right to designate certain per- 
sons within a limited class as the per- 
sons to whom a payment shall be made 
upon his death. The defendant has 
agreed to pay to these designated per- 
sons, and to no one else. The plaintiff 
and this assignors are not persons 
designated, and the defendant has not 
agreed to pay to them or their intes- 
tate any sum of money. 

“Judement sbould be affirmed, with- 
out costs. All concur.” 

Hepner vs. U. S. G. L. Order Brith 
Abraham 123, N. Y. Supp. 819. 

Dues—Advanced by Officer for Mem 
ber Cannot be Returned out of subse 
quent Assessment by Succeeding 
fficer—Where the officer of a loca) 
lodge, to whom the assessments of a 
fraternal insurance order are payable 
pays an assessment for one of the mem 
bers, a later incumbent of the office has 
no power to divert the money paid by 
the member upon a subsequent assess 
ment to reimbursing his predecessor for 
the amount advanced. 

Dues Accepted by Order Without Health 
Certificate Waives that Require- 
ment. 

Where the by-laws of an Order pro- 
vide that the failure to pay an assess- 
ment when due of itself causes an im- 
mediate forfeiture of membership, and 
that reinstatement can be effected only 
by the payment of all arrearages with- 
in a fixed time accompanied by a cer- 
tificate of good health, the acceptance 
by the association of dues from a delin- 
avent member without exacting any 
showing as to his physical condition 
effects a waiver of the requirement in 
that regard. 

Where the officer of a local lodge of 
an Order to whom assessments are pay- 
able, accepts a delinquent payment 





SURETY BONDS 





“Straight Talk ”—an attractive, compelling argu- 
ment in favor of Corporate Surety vs. Personal 


Surety. 


Write for it, if you’re Agent for some 


other Company; it won’t hurt you. 


THE BANKERS SURETY CO. 








CLEVELAND 





without requiring a certificate of goog 
health, whether or not a waiver js 
effected in the first instance, his act is 
adopted by and becomes binding upon 
the association, where the general see- 
retary received the money and notifieq 
the beneficiary, after the death of the 
insured, that the payment was unavat)- 
ing, giving no reason except the mis- 
taken one that the amount was insuffi- 
cient. 

The fact that the delinquent member 
is not in good health, the association 
having no knowledge of this condition 
does not prevent the acceptance of his 
money from effecting a reinstatement, 
in the absence of any false representa- 
tions or fraudulent concealment. 

The above is the syllabus by the 
court in the case of Mosiman vs. Occi- 
dental Mutual Benefit Ass’n. 109 Pacific 
Rep. (Kans.) 413. 

Intemperance Defined. Age—Under. 
stated Does Not Avoid Certificate on 
Finding of Facts by Jury.—Evans ap- 
peared in a restaurant under the in- 
fluence of liquor, and asked for a lunch, 
which Holly, the proprietor, refused to 
serve. He then struck Holly, who or- 
cered him out. This he refused to do 
and Holly threw a bottle which Evans 
dodged and knocked Holly down. While 
hota were lying on the floor struggling, 
Holly shot Evans, resulting in his death. 

The by-laws contained a prohibition 
against intemperance “or if his death 
shall result directly or indirectly from 
his intemperate use of intoxicating li- 
quors the benefit certificate shall be 
come void.” There was also an ap- 
parent understatement of age of one 
year. In the lower court there was 
judgment for the beneficiary which the 
St. Louis Court of Appeals, Mo., 
affirmed after stating the law that the 
statute of the state governing old line 
or regular insurance companies did not 
apply to defendant, a beneficial Order, 
and that all defenses of representations 


and warranties are open to it, say in 
part: 

“The question of whether the de 
ceased was intoxicated at the time he 


met his death, or whether he was in- 
temperate between the time of his con- 
nection with the defendant corporation 
and his death, were fully submitted to 
the jury on instructions of which ap- 
pellant has no right to complain. The 
testimony in the case would justify the 
finding either way, and by their verdici 
the jury found against the defendant. 
in saying this, however, we do not wish 
to be understood as holding that the 
instruction marked ‘D,’ which the 
court gave at the instance of plaintiff, 
is a correct definition of the term ‘in- 
temperate.’ As will be noted in the 
instruction, the court defined ‘intem- 
perate,’ as used in the instructions to 
mean ‘the excessive or habitual use of 
intoxicating liquors.’ This is not ac- 
curate. Intemperance, having refer- 
ence to the use of liquur, may be de- 
fined to bé the habitually excessive use 
of intoxicating liquors. It is not cor- 
rect to say that the habitual use of in- 
toxicating liquor constitutes intemper- 
ance, for while the habitually excessive 
use of intoxicating liquor is intemper- 
ance, the habitual use of intoxicating 
liquor is not intemperance, unless the 
habitual use is also excessive to the ex- 
tent of producing intoxication. As this, 


however, was an error against the 
plaintiff, who is respondent, it is, of 
course, no ground for reversal. 

“The refused instruction No. 2, which 


the defendant asked, covering the mat- 
ter of intoxication, was more nearly 
correct than that given at the instance 


of plaintiff, but even that is not ac- 
curate, unless we interline in after 
the word ‘use,’ the word ‘habitual,’ for 
an occasional use of intoxicants, even 
te the extent of drunkenness, as for 


instance one or two acts of over-indul- 
gence in liquor, to the extent of intox!- 
cation, does not necessarily mean that 


the party so indulging is intemperate 
in the sense of law.” 

Kvans vs. Modern Woodmen, 129 8. 
W. Rep. (Mo.) 485, 
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SELECTION OF LIABILITY RISKS. 





Field Men of the United States Fidelity 
& Guaranty Company Advised 
Upon the Subject. 





Having recently entered the liability 
underwriting arena, the United States 
Fidelity & Guaranty Company of Balti- 
more. has been studying conditions in 
that department of the insurance field 
with close attention. As the result of 
its scrutiny the Company’s manage- 
ment addresses the field force thus: 

“To the underwriters the selection of 
risks is @ matter of the first im- 
portance, and to the agent and solicitor 
this also should be the case. The un- 
derwriter has always before him one 
object to which all others are subor- 
dinate, viz., the realization of an un- 
derwriting profit. The agent and solic- 
itor likewise should have constantly in 
view the necessity that the business 
secured by him should show a profit 
to the Company. In the competition 
met in the field this object may at 
times be obscured by visions of pre- 
mium income, 

“Premium income means to the field 
man commission, and it is but human 
nature that his energies should be di- 
rectei toward that which brings the 
highest reward to himself. Self-inter- 
est is so material and vital to all of us 
that we cannot pass it over lightly. 
Let us consider this from two points 
of view—the field man and the Com- 
pany, and in the order stated. 

“The field man, as a producer, is the 
life of the Company. He ‘goes about 
procuring the material upon which the 
Company is to live. It rests with him 
whether he produces the wholesome 
material which will enable it to thrive 
or that which will cause its gradual 
decline. It must be apparent to him 
that if the Company does not thrive 
he wi:l not. If his business does not 
yay the Company, he will himself be- 
come a loser. For that vital reason he 


must of necessity select his business. 

“With few exception, risks in, most 
of the classifications given in the man- 
ual are insurable, but the rate neces- 


sary renders some classes prohibitive. 
Of the remaining classes the hazard of 


a given occupation may so vary in 
different cases as to make each risk 
almost a distinct classification. To il- 
lustrate, let us take, for examp!e, the 
classification ‘Machine Shop.’ Risks 
of this cass are to be found in the 
territory of every field man. Is it not 
evident that a machine shop doing 


work, necessitating the use of 
machinery and employing trav- 
ranes, carries a greater hazard 
in one where the work is light and 
the products can easily be handled 
without mechanical appliances? 

“All such risks may be insurable, 
but without the particulars as to each 





risk the underwriter sees no distinc- 
tion. He knows that the average cost 
of carrying risks of this classification 
is a figure based upon experience, but 
Without particulars he is not in posi- 
tio: se ect the greater from the less, 
and therefore is obliged to be guided 
entir by the average cost. 

I his respect the field man may be 
at i sadvantage by securing his share 
of t less desirable risks, and possibly 
ma it secure any of the more de- 
sirable The results to himself are 


therefore tending always to his disac- 


Valtage from the standpoint of event- 
ual profit. It cannot be too strongly 
urg upon him to investigate care- 
fully each risk, and in presenting it 

nsideration to do so in detail. 
The risk carrying the lighter hazard is 
in general the more desirable from an 
underwriting standpoint, and due con- 
sideration to the field man’s report will 
be give when fixing the rate. His in- 
terest will likewise thereby be con- 
served in securing a more desirable 


class of business. To‘a greater or iess 
extent what we have said about ma- 
chine shops applies to all the other 
classifications in the liability manual. 

“Aside from the matter of immediate 
profit, the interest of the Company is 





identical with that of the field man. It 
must make a profit or will not survive. 
It depends upon its underwriters to 
place only desirable business upon its 
books. To this end the field man and 
the Company have interests in com- 
mon. The Company’s duty is to aid 
the field man, but the field man must 
also do his part in furnishing reliable 
information to the Company. 

“For the successful advancement of 
our liability business let each of us ex- 
ert our best energies in making the 
careful se'ection of business a matter 
of the first importance.” 





Progress in Organization of New Credit 
Indemnity Company. 





facturers’ Securities Company, incor- 
porated at San Francisco in April with 
a capital of $2,000,000, announce that 
considerable progress has been made ip 
placing the concern’s stock, most of 
which has been subscribed for by the 
jobbers and manufacturers of the prin- 
cipal Pacific Coast cities. As was 
stated in the Underwriters’ Report at 
tne time of the concern’s incorporation, 
it is proposed to operate the Merchants’ 
& Manutacturers’ Securities Company 
as a holding company for three sub- 
sidiary corporations, a National bank, 
a credit indemnity company and the 
International Mercantile & Bond Co., a 
San Francisco collection agency. The 
latter will be operated as a salvage 
company for the credit indemnity con- 
cern, in addition to acting as a collec- 
tion and mercantile agency. 

The credit indemnity company will 
have a proposed capital of $200,000 and 
the promoters of the project expect to 
have it ready for business by January 
of next year. Incorporators and stock- 
holders of the Merchants’ & Manufac- 
turers’ Securities Company include: H. 
OD. Loveland, Railroad Commissioner 
for California; U. S. Webb, Attorney- 
General for California; W. C. Ralston, 
Assistant United States Treasurer; W. 
N. Moore, J. S. Silverberg, P. C. Dres- 
ser, H. os. Sperry, C. W. Coburn, A. P. 
Holland, J. L. Shetterly, Geo. L. Payne, 
R. F. Allen and 8S. L. Bright.—‘‘Unaer- 


Organizers of the Merchants’ & Manu- | 





viding playgrounds for children of the con- 
gested districts, but much more remains to 
be done. Playgrounds are too few and far 
between. Where there is one child able to 
take advantage of the opportunity for play 
and recreation already afforded, there are 
thousands who are debarred because of dis- 
tance from such centres, or for other rea- 
sons, For these there is no place except 
the street, and it is from their ranks that 
the wagon, the automobile and the trolley 
car take the heaviest toll. ; 








Will Test Guaranty Law. 





Appeal has been made to the United 
States Supreme Court to review the 
findings of the United States Circuit 
Court, which hold the Kansas Statute 
guaranteeing bank deposits to be con- 
stitutional. 
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Accident Insurance in Norway. 





In answer to an inquiry, Consul R. M. 
Rasmussen, of Bergen, reports that the 
law of July 27, 1894, make accident in- 
surance compulsory in factories and 
trades employing a certain number of 
work people, but that no statistics rela- 
tive thereto have been published since 
1906. For the years 1904-1906 the num- 
ber insured was 135,146, and the num- 
ber of industrial accidents was 9,756, 
as follows: Fatal, 248; annual (per- 
manent), 1,883; temporary, 7,625. Com- 
pensation for injuries sustained in 1906 
was as follows: Annuities, $300,981; 
other expenses, $81,481; total, $382,372. 
There are no old-age pension or insur- 
ance laws in Norway. 








writers’ Report.” 





Street Accidents. 





A danger of city life to which little heed 
ix paid by the nverage person is the peril to 
pedestrians from wagons, automobiles and 
street cars. 

Searcely a day passes but one or more 
such accidents is recorded in the daily press, 
but only when the aggregate for a certain 
period is published does the number become 
impressive. 

For some time the National Highways 
Protective Society, the purpose of which is 
to secure such laws and regulations as wil! 
tend to safeguard travel upon the public 
streets and highways, has been collecting 
and tabulating facts as to street accidents, 
and has just given out its report for July 
for the city of New York. 

During that one month eighteen persons 
were killed and 153 injured in the streets 
of New York City. This makes the total 
from January 1 ninety-three killed and 522 
injured. 

As might be supposed, children were the 
principal sufferers. Of the eighteen killed 
in July, three were about seventeen years 
old and thirteen were still younger. Of the 
ninety-three killed since January 1, fifty-one 
were minors. 

As instruments of these fatalities, trolley 
cars, automobiles and wagons figure about 
cqually, and when one considers the con 
gested condition of many of New York's 
streets the wonder is not that there are so 
many accidents but that they are so few. 

It is simple truth that In crossing a street 
in some of New York’s busiest centres one 
takes his life in his hands, and yet, strange- 
ly enough, Brooklyn reports more than 
twice as many accidents as Manhattan. This 
is probably due to the fact that where the 
danger is the most apparent greater pre- 
cautions are observed by both pedestrians 
and drivers. 

A large proportion of the accidents were 
to children playing in the streets A law 
passed by the Legislature makes it unlaw- 
ful for children to play on railway tracks, 
and provides a fine of $25 to be paid by the 
parents of any children found violating the 
law. 

This is all right as a measure of safety, 
lot it takes no heed of the fact that chil- 
dren must play somewhere, and that the 
street is the sole playground of the average 
child of the tenement. 

Much has been done in the way of pro- ' 
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of New York 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, President, 
290-292 Groadway, New York. 


The Philadelphia 
Casualty Company 
WALTER LE MAR TALBOT 
President 
Our New Accident Policy is Perfection 
It’s The Policy Your Client Wants 
It’s The Policy That's Easy to Sell 
PERSONAL ACCIDENT, HEALTH, 


LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE, 








AGENCY CORRESPONDENCE 
SOLICITED 



















aA 
™\ Place 


Address Agency Department 


INSURANCE BROKERS! 


your SURETY and CASUALTY 


business in the ‘‘ EMPIRE”’ 
CAPITAL, $500,000 


Business producers not now under contract wanted for open territory 


The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 








$100,000 deposited with Auditor of State 
for Protection to Policyholders 


WORTH INVESTIGATING 


THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 


COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


Write and get our proposition for Agents and Special Representatives on salary or commission basis 


THE SECURITY CASUALTY COMPANY 


INDIANAPOLIS, IND. 


E. O. BURGAN, 
Manager 








from the start. 
Write to-day for particulars to 


FEDERAL CASUALTY CO., - 
Assets, $255,424.83 


MONEY MAKINC POSSIBILITIES 


GET ACQUAINTED WITH OUR 


NEW HEALTH AND ACCIDENT POLICIES and the OPPORTUNITIES 
we have FOR DISTRICT AND LOCAL AGENTS 


Local Fire and Life Agents can carry this line and will find it a money-maker 
We have some Choice Openings in New York and New Jersey. 


PETER PATTERSON, Secretary 


DETROIT, MICHIGAN 
Surplus, $224,006.23 








Home Office, 


DANIEL D. WHITNEY, Vice-Pres. 





THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
47 CEDAR STREET 
Chartered 1874 


PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
8. WM, BURTON, Sec. 
RERLIABLE AND ENERGETIC AGENTS WANTED 


POLICIES 


ALONZO G. BROOKS, Ase’t Sec 
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CHICAGO’S FINANCIAL GIANT 


Security Life Insurance Company of America STOCK SALES MANAGER WANTED 


W. O. JOHNSON, President, Rookery Bldg., Chicago 


Capital and Surplus Over $1,000,000 We are desirous or securing the services of a thor- 
oughly experienced and practical sales manager who 




















For the Sells’ Ideal Agency, with the Security Monthly Income Policy 
Address, J. B. SELLS, Vice-President can hire and control a large force of stock salesmen. 


CHICAGO’S STRONGEST LIFE INSURANCE COMPANY We want a man who has a connection and following 











among A-] stock salesmen as well as investors— 


The Western Life Indemnity Company “a live wire’ 


ef Chicago, offers exceptional opportunities to into his sales force. Our proposition is a high-grade 
men who can write business. one and “as straight as a string,” and we will pay 
Address in confidence the limit for a man with similar qualifications. Ap- 


GEO. M. MOULTON, W. B. MUSSELMAN, | <e é 
Senitinens Sas’ ob dunes | plications can be addressed in fullest confidence to 


Over $100,000 deposited with the State of Illinois | The Union National Securities Co. 
| of America 


Fiscal Agents for the Farmers National Life 
Insurance Company of America (Organizing) 





who can infuse life and enthusiasm 




















NATIONAL LIFE INSURANCE COMPANY 


Of the United States of America 
ALBERT M. JOHNSON, President 


Ercsee Bareeit ts Betherholders $u3eee0n.eo | | HEAD OFFICE, 716--17--18--19 HIPPODROME BLDG. 


CHICAGO'S OLDEST AND STRONGEST COMPANY } 

OUR NEW POLICIES LOW RATES AND CLEVELAND, OHIO 
ARE WORLD BEATERS HIGHEST VALUES | | 
You Lose Money When You Neglect Your Chance 

to Sell Them. Write to 


ROBERT D. LAY, Secretary, 159 La Salle Street, Chicago 
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Surplus Lines London Lloyds 


A GIANT» SOUTH | Guaranteed Underwriters Only 


Its Name Is A Synonym of Strength We can furnish you two policies covering up to $60,000 on a single risk 
Presa: 'in seventeen (17) syndicates composed of 116 guaranteed names of © 
London Lloyds Und it i iness 
Operating under the Compulsory Reserve Deposit Law of the a mo * : coun a 0 mg oan > nid it ya 
into of Canteske our office. Immediate binders given ; 10% commission paid. you are 
. . short of insurance send us full information, including list of the principal — 
MEN OF CHARACTER AND ABILITY represented companies and amounts they carry, 
WANTED, TO WHOM WE CAN OFFER We invite your patronage and promise careful attention to your — 
GOOD COMMISSIONS AND TERRITORY cate idee eerie — 


Citizens National Life Insurance Company | MARSH & McLENNAN 


W. Ht. GREGORY, President LOUISVILLE, KY. |New York Office, 54 William St. Chicago Office, 159 La Salle St. 


areata Scranton Life Insurance Co. 


CENTRAL NATIONAL, Chicago 
PEOPLES NATIONAL JEFFERSON FIRE JAMES S. McANULTY, President 


a | pees | HAS GOOD TERRITORY TO OFFER LIVE 


BEN FRANKLIN GERMAN FIRE 
Pescebeiits Pittebarghe | AGENTS WHO CAN MAKE GOOD 


NATIONAL LUSIBER DIXIE FIRE | 
Buffalo Greensboro | Assets A _ - $584,482 69 


eae, Dallas ee | Reserve - - - $201,330 00 
INTERNATIONAL INTERNATIONAL Capital - - - $300,000 00 


Ft. Worth St. Louis 
REPUBLIC UNDERWRITERS, Dallas | SURPLUS - ” - $64,374 37 
Address WM. E. NAPIER, Secretary 


All Losses Adjusted and Paid From This Office 
MT. STERLING, KENTUCKY SCRANTON, PA. 
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